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Key City Sales Show Gain 
In First Half of April as 
Compared With Early March 


Total Still Falls Short o of pa Period Last Year in 
First Three Cities to Report 
To Date 


NEW YORK, TUESDAY, APRIL 19, 1932 


Industry Hits Excise Tax as Blow 
To Car Maker and Wage Earner 


MARCH NEW CAR 
SALES ESTIMATED 
AT 92,000 UNITS 


Detroit, Mich., April 18.—Sales of 
new passenger cars during March in 
twenty-eight states, representing 


53.9 per cent, of the entire country, 
show an increase over the preceding 


5 Cents. $12 Per Year. 
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Fi igures on Shrunken Pay Rolls and Plant Earnings 
Indicate Tax Would Take Lion’s 
Share of Profits 


By M. V. HARRIS 


(Speciat Correspondence.) 

Washington, April 18.—Goaded by the prospect of a 
discriminatory excise tax, the automotive industry, with 
George M. Graham as its spokesman before the Senate 
Finance Committee, bluntly and frankly bared the terrific 


New York, April 18.— Returns from three key cities 
have been received in Automotive Daily News’ regular semi- 
monthly check-up of sales for the first half of the month. 
The returns generally show a fairly satisfactory increase 
over the first half of March this year, but a considerable 


drop under the total registered in April last | last year. 


In Cleveland sales of new 
during the first half of April, 1932, 
totaled 772 units and 3,954 used 
vehicles. No record is available for 


the half month last year, but sales | 


of new cars during the entire month 
of April, 1931, totaled 3,867 units and 
12,413 used vehicles. 

In Louisville, Ky., sales in the first 
half of April gave a total of 197 pas- 
senger cars, against 125 in the first 
half of March this year. All of 
April, 1931, showed a total of new 
car sales reaching 758 units. 

Automotive Daily News’ corre- 
spondent in San Antonio, Tex., re- 
ports that material improvement is 
noted there in cash sales for new 
cars. And there is a slow but steacy 
improvement in all sales. 

In San Antonio during the first 
half of April, 1932, 147 passenger cars 
were sold and 10 trucks, with 350 
used vehicles. This compares with 
136 passenger cars, 12 trucks and 323 
used units during the first half of 
March, 1932. In the first half of| 
April, 1931, passenger car sales to- 
taled 323, trucks 33, and used ve- 
hicles 518. 


STEEL PRODUCTION 
SLIGHTLY FIRMER ON 
AUTOMOTIVE ORDERS 


Pittsburgh, April 18.—Some slight 
evidence of the expected automotive 
buying of steel has become apparent 
in the market here during the last 
week. Orders from automobile man- 
ufacturers have been received, but 


not in sufficient volume to start the | 


hoped for increase in production. 
This business and some other order- 
ing has, however, served to prevent 
a further decline in volume of steel 
manufacturing. 

What is regarded here as a dis- 
tinctly favorable development came 
in the Federal Reserve Board’s an- 
nouncement of a more liberal exten- 
Sion of credit to banks. Steel man- 
ufacturers here have long contended 
that steel buying would immediately 
pick up if consumers were allowed 
anywhere near the banking accom- 
modations that they formerly had. 

Production of steel ingots in this 
district was at about 21 per cent. 
of capacity. This was a drop from 
about 22 per cent., which has been 
maintained during the two weeks 
preceding. The slight recession was 
due to the finishing up of various 
orders that had been standing. 


cars? 





EWALD CHAIRMAN 
OF ADVERTISING 
AGENCIES GROUP 


Washington, D. C., April 18.— 
Henry T. Ewald of Detroit, president 


of the Campbell-Ewald Company, 
was today elected chairman of the 
board of directors of the American 
Association of Advertising Agencies 
| at the annual meeting held here, 

He had previously held the offices of 
vice-president as well as chairman 
of the important newspaper com- 
mittee of this assocation. 

This is the highest honor that 
can be conferred on an advertising 
agency executive, as the American 
Association of Advertising Agencies 
is composed of practically all the 
important advertising agencies of 
the country. The firm 
| Ships of this association direct the 
spending annually of approximately 
$375,000,000. 

Mr. Ewald has been active 
| throughout his business career in all | 
forms of advertising association 
work that would make for the bet- | 
terment of the advertising profes- | 
sion. 
he founded the Detroit Adcraft 
Club, which at the present time has 


|the largest membership of any ad- 


vertising club in the world. He is 
rectors and chairman of the execu- 
tive committee of the National Out- 
doors Advertising Bureau. 


147 NEW, 154 USED 
CARS SOLD DAILY 


Philadelphia, April 18.—With re- 
gard to successful results of “Open 
Road Week” in the Philadelphia 
district, W. P. Berrien, executive 
secretary of the Philadelphia Auto- 
mobile Trade Association, today 
said: 

“The past week of public interest 
in new cars, with used car demand 
correspondingly active, has shown 
gratifying results to dealers in this 
city. Reports from car dealers in 
the Philadelphia district show that 
new car orders have averaged 147 
daily, with used cars slightly more 
in demand, at a daily rate of 154. 
“That interest is keen and values 
in current models appreciated is evi- 
denced by contacts with ‘live’ pros- 
pects at a rate in excess of 17,000 
daily and 924 road demonstrations 





The whole steel industry here is 
eagerly awaiting increased buying 


by the automotive industry, though 
this is not a new development, as 
all eyes have been on Detroit for 
many weeks. 





being made each day in the last 
week. With the season well into the 
peak buying period and in spite of 
unseasonably cold and _ stormy 
weather, deliveries of both new and 


(Continued on Page 6) 


member- | 


When in his early twenties | 


also chairman of the board of di-| 


IN PHILA. DISTRICT, 


month, according to figures issued 
by R. L. Polk & Co., compilers of 
official automobile registrations, 

Total sales in the twenty-eight 
states reached 52,049 units, an in- 
crease of 11.2 per cent. over Febru- 
ary sales of 46,834 units in the 
same states. The sales represent a 
51.9 per cent. decrease from the 
108,236 units sold in the same states 
during March a year ago. 

An estimate based on returns 
from the twenty-eight states points 
to a total sale during March of 
92,000 units, as contrasted to 200,841 
units sold in March a year ago, and 
80,746 units sold in February this 
year. 

Sales of new commercial cars 
during March in twenty-five states, 
representing 43.98 per cent. of the 
country, reached 7,725 units, an in-| 
crease of 18.3 per cent. over the pre- 
ceding month’s sales of 6,530 units 
in the same states. The sales fell | 
off 42.6 per cent. from the Murch 
sales a year ago of 13,461 units in| 
the same states, 

Total truck sales are estimated at 
| 17,000 units, as contrasted to 30,609 
| units sold in March a year ago, and 
14,066 units sold in February 
year. 


USED CAR MANAGERS 
IN INDIANAPOLIS 
PLAN ORGANIZATION 


Indianapolis, Ind., April 18.—A 
used car managers’ association is in 
the process of formation here under 
the sponsorship of the Indianapolis 
Automobile Trade Association, look- 
ing toward the solving of used car 
problems and reducing the evils of 
the trade-in. 

A series of meetings have been 
planned weekly in which newspaper 
advertising representatives are co- 
operating and plans are being 
formed for the promotion of in- 
creased sales through more effec- 
tive advertising aimed to instill con- 
fidence in the minds of the buyers. 

W. R. McGeehan, used car man- 
ager of the Central Buick Company, 
has been chosen president of the 
club, and E, E. Stevens of the Citi- 
zens Motor Car Company, vice- 





this 











president. A committee to assist in 
completing plans for the club and to 
draw up by-daws of the organiza- 
tion is composed of B. T. Gates, Col- 
lege Motors Sales; Harry Crowe, 
Carl H. Wallerich, Inc.; Pearl An- 
drews, Losey Motors, Inc.; E. R. 
Lindesmith, Burke Cadillac Com- 
pany; B. R. Edwards, Marmon Motor 
Car Company, and H. M. Farr, 
Northwestern Sales Company.. 

It has been proposed by trade of- 
ficials that the used car managers 
and sales managers of new car de- 
partments work together toward a 
definite solution of the used car 
problems. One plan advanced is 
for a monthly report from each 
dealer in the city covering his en- 
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|} a wide margin of strength. 


year. 


marked decrease 
still 
the improvement in earnings,” says 
the company’s report. 
able showing has been made possible 
by our conservative operating poli- 
cies and the substantial economies 
effected through reduced manufac- 
turing expenses, coupled with sav- 
ings in material costs. 
ing factor is the economy of con- 
centrating on a single chassis with 
relatively few body types. 


the new Graham eight.” 


problems which it faces in its drive to improve conditions. 

Mr, Graham made it plain that 
the industry does not seek to avoid 
its share in national responsibility, 
but only wants to be assessed equal- 
ly with other manufacturing activi- 
ties. 

Describing present stress, he said: 
“In place of a force of employees 
which has reached as high as 590,790 
we are down to 340,000 on part time 


G. M. ADDS TRAILER 
AS COMPANION TO 
MODEL 1-18 TRUCK 


Pontiac, Mich., April 18.—As a 
companion to its T-18 truck, of 114 


to 2 toms capacity and selling for|instead of paying these men and 
$595, General Motors Truck Com-|women $1,028,791,000, as in 1929, 
their wages have fallen to $453,- 


pany announces a new semi-trailer, | 15 000 
. | ’ . 

with wearing parts interchangeable | “Our chief concern Here today is 
with those of the truck. The nomi-|the American pay roll. Every other 
nal capacity of this trailer, desig-|consideration is unimportant. What 
nated as Model TT-218, is 3 to 5|the country needs is employment, 
tons. wages. These are the only factors 

Using a one-piece formed pressed jthat can bring permanent economic 








steel frame of “fish-belly” construc- se" ; 
tion with a 6-inch drop and a| It is the duty of the automobile 
length of 14 feet. maximum loading | industry, ee ae all — te 
carrying ability is obtained by con- ae every effort to expand em- 
| centrating 60 per cent. of the body | P/oyment. a a 
and payload weight on the trailer| “Zf Our plants were operating at 
axle, Five pressed steel cross mem-|4"ything like normal, the slump 
bers of integral gusset type provide| WOuld be over, other industries 
|would be infinitely aided by our 


Shackles, shackle bolts, bushings, | expanding volume and with a mighty 
wheels, and brake parts are inter-|5Urge business would go rushing for- 
changeable with the regular T-18| ward. ait 
truck parts, while adequate spring| “We oppose motor vehicle excise 


strength is obtained by using special | t@xes because we believe they are a 
springs of eleven ‘%-inch thick/ direct blow at the nation’s wages.’ 


leaves, Power brakes are of the BK| At the beginning of this ruthlessly 
vacuum type. A parking brake can revealing statement, Mr. Graham 
be supplied which is operé ated auto- pointed out that his testimony was 


matically when lowering the support | |100 per cent. representative of the 
wheels. | motor world. 


A feature of this semi-trailer is| Getting at once to his subject, the 
the mechanical support, which is a| Witness told the committee bluntly: 
new type, the front supporting “Our disbursements are now being 
wheels being raised and lowered by | made in wages, and not in dividends, 
means of a steel cable and lever| There are invested in the plants of 
manufacturers of cars and trucks 
$1,880,000,000. It is not possible on 
present volume for our industry to 
pay dividends on this huge sum, 

“Our earnings in 1931 fell to 
$71,463,386, as compared with $153,- 
584,288 in 1930 and $331,500,370 in 
1929. These figures do not include 
|the Ford*company, which makes no 
| statement. 

“That it might achieve its hope of 
creating employment, the speaker 
declared that the industry has so 
reduced prices that the tax levy pro- 
vided in the House revenue Dill 
equals or exceeds manufacturers’ 
profits in many cases. 

“On the present volume, few auto- 
mobile manufacturers will be pay- 
ing dividends by the end of 1932. 
The automobile industry, famed for 
its marvelous conceptions and con- 
structions, is lower than it has been 
since it started its great upward 
climb. 

“During a large portion of the last 
two years, sound business would 
have declared the closing of many 
plants. We have continued to oper- 
ate largely out of the belief that we 
owe it to the country to keep labor 
employed so as to avoid the neces- 
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GRAHAM-PAIGE SHOWS 
FIRST QUARTER PROFIT 


Detroit, April 18.—First quarter 
earnings of $166,589.20, derived from 
the sale of 6,124 cars, were reported 
today by the Graham-Paige Motors 
Corporation. This compares with a 
loss of $178,523.06, on 6,114 cars sold, 
in the corresponding quarter last) 


“Even this slight increase in sales | 
volume during a quarter when the | 
total for the industry showed a 
is significant, but 
more importance attaches to 


“This favor- 


A contribut- 


Almost 
the entire volume was made up of 
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Louisville Used Car 
Sales Hold Up in March 


Louisville, Ky., April 18.—Used 
ear sales in Louisville held up very 
well in March, with 584 sales, at an | 
average of $189.66, as against 606 in| 
February, average $181; and 562 in| of 
January, average $187. The average 


LIGN CHAIN CO. BUYS 


Chicago, April 


the acquisition of the patents 


18.—Confirmation 


AUTOMOTIVE DAILY NEWS, TUESDAY, APRIL 19, 1932 


INDIANAPOLIS SALES 
‘GAINED 100% IN MARCH 


Inciancpolis, Ind., April 18.—March | 


automobile registrations in Marion 
county (Indianapolis), showed a 100 


MOUNTAIN CHEMICAL per cent. increase over the month cf 


| February, according to figures corm- 
piled by the Indianapolis automobile 
| trade asseciation. The total, while 
jmearly 40 per cent. below that of 


products, patented process and busi- | March a year ago, brought the fig- 


has been the best of the year so far. ness ; of the Mountain Chemical | une for the first quarter nearly to 
These sales compare with last year Company, Denver, by the Lion the 2,000 mark, which was practi- 
| Chain Company, Inc., here, has been | ss ‘ 
sales of 645 in January at aver2ge|;iode by John D. Carmody. presi- | Cally 1,000 units behind the first 
of $209.48; 606 February, average, qont of the latter company. jauarter of 1931. 
$216.46; and 921 March, average, The Flush-Kleen Machine for | The first week of the current 
$215.37. | servicing hydraulic brake systems, | month did not reveal any decided 
However, used car stocks are | jiquid for hydraulic brake systems |improvement in the registrations 
lower than at any time in years,/onq cleanser for hydraulic brake |Situation, but it was generally pre- 


with but 916 on hand, representing 
investment of $219,352.15, 





ae systems—all formerly made by the 
average | wountain Chemical Company, 


$239.48. In February there were! now manufactured and sold by the 
1,099; and January 1,167. Stocks|; jon Chain Company, Inc., General 


April 1 of 916 cars were 99 cars) sales officcs are maintained at 3124 
less than on April 1, last year, when | West 5lst St., Chicago, and plans 
there were 1,015, lare about completed for 

The average of used cars on hand | pranch factories at strategic points 
at $239.48 is higher than the/throughout the country. The Lion 
February figure of $225.28, or Janu-/| Chain Company als? recently pur- 
ary figure of $225.23, but there had| chased and absorbed the Vulcaniz- 
been probably more good cars traded ing Equipment Company, Denver. 


in the past month than earlier in| Deliveries are being made on the 
} 4 , + 

the year | Lon Electric Tube Vulcanizer, 

Garland Lea, secretary of the| which operates from any light} 


Louisville Automobile Dealers As- | socket. 
sociation, remarked that the used 


car situation here is very satisfac-| DISPOSITION IN MARYLAND 


tory. His figures as compiled read: 
Stock Used Automobiles AUTOMOBILE LIABILITY 
Month No , = , Average | Baitimere, April 18.—Since the 
January ...... 1.124 $250.00 | Maryland automobile financial re- 
February 1.070 239.51 | sponsibility law became effective 
March ; 1.015 929.9] | January 1, State Commissioner of 
| annie 1.016 233.66 | Motor Vehicles E. Austin Baugh- 
May 1.076 937.77, man has announced approximately 
NE cng 952 257.01 | 250 motorists have come within its 
July 956 255.48 | Provisions either through convictions 
August ....... 028 254.94| Of major traffic violations or failure 
September 914 263.22 | to satisfy judgments in actions aris- 
October _. 995 255.59|ing from automobile accidents in 
November .... 985 252.66 | Which they were involved. 
December 1.082 248.76 Twenty-five have filed certificates 
1932 | showing that insurance has been 
January 1.167 $225.23 | acquired as required under the law 
February 1,099 225.28 | to retain registration and operators’ 
March i wala (ne 239.48 | licenses, Mr. Baughman said. About 
Sales Used Automobiles |forty others are now negotiating for 
1931 | Insurance, while in 120 cases orders 
Month No. Cars Average | Mave been issued that responsibility 
January 645 $209.48 | Certificates must be filed. In 63 in- 
February ..... 606 216.46 | Stances licenses have been sus- | 
March ........ 921 215.37 | Pended. 
sceaden os 1,046 227.95 
arenes 919 223.36 DODGE TRUCK SALES 
NS yan ine 829 228.64 | 
Es cxcaseans 754 230.03 | GAIN IN MICHIGAN 
August €79 229.03 | 
September 566 206.45| Detroit, Mich., April 18—Dodge 
October 533 228.31 | truck sales in Michigan during the 
November 531 212.70 | first quarter of 1932 showed a 4.2 
December 480 917.77| per cent. increase over the same | 
1932 period last year, according to figures | 
Senne 562 $187.09 | ‘ken from truck registrations in 
February €06 181.00 the state and given out today by | 
March 584 129.66 the truck division of Dodge Broth- | 


ers Corporation. | 
; The Dodge increase was made in 
CORD BUYS 500,000 'the face of a 42.7 per cent. decrease | 
AVIATION CORP. STOCK | jin total truck registrations in Michi- | 
New York, April 18.—E. L. Cord| gan. Its 1932 volume re-established | 
and associates, through the Cord/ Dodge in third place in the industry 
Corporation, have purchased around | in Michigan. 
500,000 shares of Aviation Corpora- 
tion of Delaware. The total includes | 
the 140,000 shares of stock recently 
acquired from the Aviation Corpora- 
tion in exchange for the equipment 
of Century Air Lines and Century | 


Pacific Air Lines, which were to be|@¢alership for Studebaker and 
discontinued, with the exception of | Rockne automobiles. This company | 


the Los Angeles-San Francisco run. | ‘8 #lso dealer for the Hudson, Essex, | 
Equipment taken over in the deal, | La Salle, Cadillac and Pierce-Arrow. 
which occurred early this month,| The display rooms of this company 
included twenty-seven planes. offer motorists one of the widest 
- | varieties in makes and models in 
southern Oregon. 


AUTOMOTIVE _|- : 
Classified 


EXECUTIVES 
Advertising 


ACME MOTORS CO. ADDS | 
STUDEBAKER- ROCKNE | 

Klamath Falls, Ore., April 18.— | 
The Acme Motor Company of} 
Klamath Falls has acquired the | 


—_— ~- 











Coming to BUFFALO| 


If you like real home comforts 
away from home, stop at Hotel 
Lenox. Large, comfortable rooms, 





luxurious beds and food that 
brings you back again and 
egain. Classified Rates 5c Per Word 





.. $2.60 to $3.50 


Single Rooms 


Double Rooms. . $3.06 to $6.00 

Family Suites .. $6.00 and up YOUR BUSINESS CAN USE THIS MAN 
Excelle = Nine years of successful experience with 
pueoman road maps and manufacturers in motor car and accessory 
pooklet, free on request. dealer establishment, and development 


and sales direction, domestic and foreign, 
in field and office. Age 31, married, one 
child, and prepared to locate where con- 
nection necessitates. Can arrange inter- 
view at your convenience Box 295, Auto- 
motive Daily News, 427 Fisher Bldg., De- 
troit, Mich 


Clarence A. Miner 
President 


WANTED~— Additional line to combine with 





are | 


opening | 


follow closing of the General Mo- 
tors exhibit, which, aiced 
nouncement of the new Ford and 
|the new Plymouth, was looked to as 
a certain stimulus to deliveries. 
While 150 cars were sold at the 
|General Motors show, few were reg- 
jistered during that week, inasmuch 
as purchasers selected certain mod- 





els which were often not available 
i\for immediate delivery. By _ this 
token, and due to the great ac- | 


|}cumulation of prospects which deal- 
jers estimate will occupy two or three 
weeks to contact, a fair comparison 
for the month is anticipated even 
though Ford is not expected to dis- 
|play any great activity in the new 
car field. 
Dealers have 
better indications of buying since 
the beginning of April with the cur- 


rent announcements breaking much | 
of the backwardness of the market. | 
affected | 





Wholesale activity, while 
very severely by adverse banking 
situations throughout the territory 
covered by Indianapolis distributors, | 
has responded favorably with some | 
jdealers reported operating on a 
| hand to mouth basis, due to these 
| conditions. 


'BARBER-COLMAN OPENS 
OFFICE IN PITTSBURGH 


| Rockford, Hl, April 18.—To cover 


the manufacturing plants located in 
| Southeastern Ohio and southwestern 
Pennsylvania, Barber-Colman Com- 
| pany of Rockford, Ill., manufacturer | 
{of milling cutters, hobs, reamers and | 
|allied machinery, has established an | 
office in Pittsburgh which will be | 
in charge of William G. Taphorn. | 

Taphorn was formerly in the Chi- | 
icago office of the company, where 
he acquired several years’ expcrience 
in selling Barber-Colman machines 
and small tools after having served | 
a number of years in the plant in | 
Rockford. 


JOHN N. WILLYS RETURNS 
TO U. S. FROM POLAND 


New York, April 18——John North 
Willys, United States ambassador to 


Poland, returned today on_ the 
Europa. 
AMERICAN FORGING, 


SOCKET CO. ELECTS 

Pontiac, April 18.—The stockhold- 
ers of the American Forging and | 
Socket Company elected the follow- 
ing directors: Frederick C. Anger, 
Detroit; William J. Clarke, Detroit; 
Charles J. Marz, Pontiac: W. Scott 
Saunders, Pontiac; Hiland H. That- 
cher, Pontiac. The following officers 
were elected: W. Scott Saunders, 
president and general manager; 
William J. Clarke, vice-president; 
Howard P. Blazo, secretary; Fred | 
G. Hawke, treasurer. 


CLYDE SLATER JOINS 
GOERLICH’S, INC., TOLEDO 
Toledo, O., April 18.—Clyde Slater, | 


formerly treasurer of the George 
B. Ricaby Company, real estate 


dealer, and for the past two years 
associated with the Airway Elec- 
tric Appliance Company, Toledo, 
maker of vacuum cleaners, has 
been appointed assistant treasurer 
of Goerlich’s, Inc., Toledo, manu- | 
facturer of heaters and mufflers. 


BAZANT NAMED HEAD 
OF MICHIGAN M. T. A. | 

Lansing, Mich., April 18.—Adolph 
Bazant of Detroit was named presi- 
dent of the Michigan Motor Trans- 





f = present line of stampings and forgings. 
. D1 NIN Twelve succesi ful years. Michigan auto- | port Association, at its annual meet- 
4 j mobile erritory. es oO reicrences. : z ic >} , > 
“8 Et hn a0 Bese Oe. Small drawing account to cover portion ing at the Hotel Olds, this city. He | 
B ff I N. Y of office expenses only required. Address } succeeds Fred L. Crawford of | 
ulfaio, N. 3+! Box 294, Automotive Daily News, 350 Hud- go7: 
(es so Steet, New York. Saginaw. 


dicted that a sudden spurt would} 


by an-| 


reported decidedly | 
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SPARKS from DETROIT 


Auburn Tests 


* * * 


Bringing Back Old Times 


* sn * 


De Vaux Returns 
x * x 


Jim Houlihan Reorganizes 
Bd ” * 


A Matter of Credit 


| Chris Sinsabaugh— Detroit Editor 


| 















ALLED in by Jack Evans of Seebaldt-Evans, represent- 
ing Auburn in Detroit, to officiate in the Auburn dual 
‘ratio test, I was carried back twenty years to the funda- 
menals that helped make this big industry of ours—the con- 
| test end of it—which used to convince the skeptics as to the 
| speed, acceleration and fuel economy of the automobile. 

| Auburn, you know, has been staging these demonstra- 
tions in thirty or forty of the key points of the country, and 
'this was Detroit’s turn. And in Jack Evans to direct the 
|affair the Auburn company had a real oldtimer, a chap who 
| dates back to the old National days, when George Dickson 
'was running things and Johnny Aitken and Howdy Wilcox 





| were the topliners in a racing way. 
* * ~ 

IT ONLY NEEDED the presence of the trials of Dick 
Leavell as official timer to make the affair reminiscent of 
the old Chicago days when we had the Algonquin hill climbs, 
the Elgin stock car road races and the fuel economy tests, 
run according to formula and which usually resulted in the 
Pierce-Arrow being returned as the winner. Them were 
the days! 

But even modernized, this Auburn test wasn’t so dif- 
ferent. The giant twelve, with the dual ratio, went out and 
showed us 101 miles per hour over a measured mile course; 
it accelerated to eighty-nine miles per hour from a standing 
start in 33 4.5 seconds over a half-mile stretch, and when 
it came to economy, running in high ratio, it averaged 17.25 
miles per gallon, With such cold-turkey statistics to go by, 
even the Paul Pry Association, well represented as usual, 
could not question Auburn's claims. Brother E. Y. Watson 
of The News gave a grunt of approval and that settled it. 

There followed the next day a fuel economy test to 
Saginaw and back, a distance of 193 miles, with Jerry Hadley 
from the factory at the wheel, which gave 13.6 miles to the 
gallon at the usual cruising speed of from thirty-five to 
seventy miles an hour. 


ok * * 


THEN YOUR COLUMN CONDUCTOR 


hopped the 


‘train for Grand Rapids to represent the Paul Prys at the 


coming-out party of the new De Vaux. The news columns 
last Saturday told you all about how De Vaux has gone into 
production under Continental Motors ownership. 

As an interpreter of the activities of the automobile 
industry, I would say De Vaux is away to a flying start. It 
was easy to see that Continental Motors, coming into the 
picture in the big way it has, has been the one thing needed. 
There’s pep in the organization now, the cars have started 
coming off the line, the distributors present were delighted 
with the new models and the strong set-up, and there really 
is a tomorrow so far as De Vaux is concerned. 

AT GRAND RAPIDS I found that James Houlihan, 
Inc., has become the James Houlihan Advertising Agency, 
incorporated as such under the laws of Michigan, which will 
continue to direct De Vaux advertising. 

Houlihan has reorganized as has De Vaux. He has 
gathered around him Leo J. Mahoney, from the West Coast, 
as secretary and office manager; Elwood Adams, from the 
Houlihan section of the Pacific Coast, as art director; T. H. 
Moriarty as copy chief; William Peterson, formerly -with 
Paul Hagan, Inc., as account executive, and Peter Hurst as 
publicity director. 

*” * ” 

IT WAS AT GRAND RAPIDS, too, that I picked up 
an odd story having to do with Continental Motors. That 
big corporation, you know, is an engine-building specialist, 
and as such has to service its products. 

As told to me, there came into the service department 
two lawn mower power plants for overhaul. One was from 
Henry Ford and the other from John D. Rockefeller. Those 
names meant nothing to the chap in the service department. 
He was a careful soul and put through a note to the credit 
department asking as to the financial standing of this fellow 
Ford and the unknown Rockefeller. He didn’t want to tackle 
the jobs until he was satisfied on this important point. 
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Retail Salesmen 


| names of customers whom you've 


This department is deveted to the interests of the retail sales divi- 


sion of the industry. 


Salesmen, this is your department. 


Automotive 


Daily News wants you to get something from this department that will 


help you in your work on the firing line. 


It wants you to pass on 


your own experiences, successes, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


let us get it ready for publication. 


Your achievement or your mistake 


may help another salesman to make sales or avoid errors that cost 


you commissions, 
Dealers read this page. 


Give us the benefit of your reactions on 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don't. 


SMART SALESMEN CHANGING 
OLD WORKING HABITS 





By J. J. CARROLL 
Vice-President Bob Fleigh, Inc., Studebaker, Baltimore, Md. 


blamed for all the ills with which our industry is beset and 


few there are in any walk of the industry who have raised 
o—- -—-—- ————_ 


| habits. 


their voice in their defense. 
It therefore affords us pleasure to 


go on record here as saying that it 
is our Sincere belief that had we, 
who are charged with the responsi- 
bility of management, been one-half 
as efficient as we were supposed to 
be, and had we shown anything like 
the degree of initiative and resouce- 
fulness which we expected of our 
salesmen, that they, as well as our- 
selves, would be in a far better posi- 
tion to successfully cope with the 
problems with which we are now 
confronted, chief of which is the 
restoration of our own industry toa 
point where it would lead this na- 
tion out of its present economic con- 
dition. 

Unfortunately for us—and when 
We say “us” we mean the retail au- 
tomobile salesmen of America—we 
have never been forced to sell—that 
is, in the same sense, for instance, as 


the insurance salesman. We have 
represented an industry where the 
demand usually exceeded the sup- 


ply, and selling, as the insurance or 
specialty s°iccman knows it, was not 
necess?.¥, arc we were led to be- 
lieve never would be necessary. So 
We quite naturally neglected to learn 
anything about it and contented 
ourselves with the thought that we 
were doing a real job. Wasn't the 
industry turning out millions of cars 
each year? And weren't we sell- 
ing ’em? 

The truth is, all that we had to do 
was to stand on the floor of our 
salesroom, walk down to the corner 
drug store, see some of the boys at 
the garages and filling stations, 
with a few friends and soon our 
pockets were bulging with the names 


oi prospects eager to buy now, pro- 
vided we could make delivery some 
time within the next month or two 


We told these prospects that we had 


a lot of influence with the boss and 
thought we could perhaps arrange 
it; took their orders, turned them in, 
patted curselves on the back and 
then spent the next two weeks tell- 
ing how good we were and cussing 
the boss for showing favoritism in 


delivering cars to customers of othe 

salesmen who placed their orders at 
least two days after those which we 
secured. A large percentage of our 
sales were “straight.” No used 


was involved. And when there was | 
we knew just where it could be 
placed at an attractive-price. And 
THAT was the extent of our selling. 

Not long ago things changed. 
Supply caught up with demand. 
Customers failed to walk into our 


The 


nal 


showroom as in days of yore. 
boys who used to give us the 


nes 


of prospects had none. verybody | 
now had a car, and when we did 
find a prospect he had some old 
crock which the koss couldn't or 
wouldn’t trade. We brooded over 
this horrible condition a long time; 
in fact, we are still brooding over 
it—and therein lies our difficuits 
What can be done about it? Well 
let’s see. One thing is certain 
Before we can sell we must ‘have 
prospects, and we must have them 
in increasing numbers because 
reco:ds prove that we now must 


clea: 
to make a sale—whereas we ust 
make a Sale to every two or 


2d to 


'during the next year, 
people now own cars in the same | 
| price class. 


|the business of the 93 per cent. 
| therefore, 





|to concentrate our 
|hand-picked group of 


| of 
| they 
chat | 


iown a 
11930 they 


Car | 


have a prospect. 
with him? 


| prove to him through an able 
| entation” 
|}in our car that it best fits his needs. 
Second, 
|him and prove that the advantages 
we've 


steps, 
present car and convince him of its | quicker 
fairness, 


ten prospects through our file} 
three | 


prospects cleared. And to get these | 
we have got to change old working | if it’s logical. 


tioned item is a big order— 
Check back over the | 


We've got to “create” pros- 
pects, and to do that means that we 
have got to stop selling automobiles 
and start selling ideas. 

Fortunately for us, we have the 
name and the address of every 
owner of an automobile in the city 
in which we live. We know or can 
find out rather easily just when the 


icar was bought, whether it was pur- 


chased as a new or used and | 


from such information 


car, 
we 


ing it is a logical suspect who would | 
probably respond to an intelligent | 
sales solicitation from us. We} 


know, too, that this list of owners in | 
| preciation for the part the Cham- 


our city contains the names and the 


correct addresses of 93 per cent. of all | 


the people living therein who will | 
buy automobiles in our price class | 


know 
per cent. 
the other 7 per cent. would probably | 
come to us anyway, due to the mo- 
mentum we attained while securing 
So, 


We also 
we could sell this 93 


we have an 
isolated market on which 
selling efforts—a 
“suspects,” if 
you please, all ready to listen to our 
“ideas” as to why they should 
chase that new car now 

Fortunately, too, for us we know 
something about the buying habits 
this group. Records prove that 
purchase a new car every two 
and a half years on the average, so 
it is easy to reason that if they now 
car of 1927, 1928, 1929 on 
are interested in buying a 
new one, and the only thing that 
will stop them from buying it is the 
lack of funds, Many will vigorously 
deny that they have either the de- 
‘e or the means sufficient to pur- 
but if we can arouse that 
by pointing out and proving 
conclusively that present new cars 
offer more pride of ownership, more 
utility, more safety, more comfort 
more economy, more of all the 
things they want in a car; 
them sound reasons why they should 
buy and then show them how easily 
the purchase could be made through 
the liberal terms offered by our 
finance company, then we have 
sown the seeds of an idea in that 
suspect’s mind that will grow and 
blossom and bear fruit in the shape 
of a “prospect.” 

This is the first step. 
What shall w 


tlon—an 


sii 
chase, 


aesire 





Now we 
e do 
First, 
in must 
“pres- 
of the advantages offered 


ticular needs mind, we 


we must “demonstrate” to 


told him about really 


Third, 
taken the 


and only 
first two 


based on present 


conditions, Then WE MUST} 
EJTHER CLOSE OR FORGET 
HIM! 

We realize that this last men- 


let’s see 





| sold in years gone by. 


~ ° ° | i . 
Gracious knows, automobile salesmen need all the help | elsewhere. 


that any of us can give them, for certainly they have been 


|much they wanted it. 
| time just must F- wasted, let’s waste | 


can | 
readily tell whether the party own- | 


and that these | 


that if | 


that | zation. 


| this city. It 
ideal condi- f 


pur- | 


; and in this you had no small part 


if we give | 


; enormous 


4 , | the 
keeping his par- | 


|Since 1t 
| than 


eS | have 
exist | 
and that they do fill his particular | 
needs and desires | 
| AFTER we have 
we must quote a price on his! peculiarly fitted to accomplish this 


market | 
| Show rooms complete lines 


} in 
| operations, 





Here’s what 
you'll find: Ninety per cent. to 95 
per cent. of these sales were made 
within two weeks after you secured 
his name and ae qualified 
him as a prospect. A prospect only 
remains a prospect two weeks and 


| he will either buy from you or some 
}one within that time, 
| nitely postpone doing so until some 
| future 

| pone it 
| further time—iry to leave something 


or else defi- 
And if he does post- 


can’t afford to waste 


date. 
you 


in the shape of an impression by 


| which he will remember you when 


he does come into the market again 


; and promptly forget him, because 


every day dozens of people are buy- 
ing cars in your price class without 
even hearing your story, and your 
living depends upon your seeing as 
many of these people as possible 


j}and thus having an opportunity to 


tell your story before they purchase 

Here is further proof 
prospects” should be for- 
if your boss doesn’t 


that these “ 
gotten, and 


| keep these records YOU keep them 


to prove this: Only 25 per cent. 


|of the total time at your disposal 
{is spent with customers whom you 


eventually sell. The other 75 per 
cent. is wasted on suspects over two 


weeks old and on those who couldn't | 


regardless of how 
Now, if this 


buy your car, 


it trying to find people who are 
ready and have the means to buy 
“now”! 


SPRINGFIELD C. OF C. 
CREDITED WITH SUCCESS 


OF G. M. EXHIBITION | 


‘had been first a salesman and after- 


Springfield, Mass., April 18—Ap- 


ber of Commerce played in assur- 
ing the success of the General Mo- 


| tors Corporation products exhibit in 


this city was voiced by C. N. Kane, 
general chairman and zone manager 
of the Oakland Motor Car Company, 
in a letter received by that organi- 

The Chamber 


of Commerce had 


| been engaged for several months in, 
to | 


the endeavor to bring the show 


met strenuous compe- 
Providence and Hart- 


tition from 


ford, but this city finally was select- | 


ed as one of the three in New 
England where an exhibit would be 


‘held. It brought thousands of per-| 
sons to Springfield from all parts 
;of western Massachusetts and north- 
ern Connecticut. ; 
The letter follows: 
“We wish to express our apprecia- 
tion of your splendid co-operation 


toward making the General Motors 


exhibit in Springfield an outstand- 
ing success. 

“It may be of interest to you to 
know that this exhibit drew 50,200 
people to the armory to view our 
products, that eleven cars and forty- 
three Frigidaires were sold during 
the week and that over 2,000 people 


were listed as prospective buyers. 
“This large attendance and splen- 
did selling result was due to the 
fine spirit and co-operation shown 
by every one connected with the 
show, either directly or indirectly, 


” 


SOUTH JERSEY DEALERS 
SEE BUSINESS GAINS 


Camden, N. J., April 
automobile industry has 
Strides during the 
week toward a business comeback 
with scores of dealers in south Jer- 
sey reporting a ready response on 
part of the public to “Open 
Road Week.” 

The automobile 
proved conditions in other 
uses more basic products 
any other industry in the 
country. The industry is seeking to 
people realize that those 
able should spend and thus put 


18.—Th« 


industry has im- 


are 


the money into circulation so that 
}it may return to them much 
quicker. The automobile industry is 


any other. 
of the south 
displaying in 


than 
All dealers 
district are 


Jersey 
thetfr 


product, with 
making their respective | 
| headquarters attractive to the pub-| 


current 


lic. 





| and 





; ward a d 


| lowed 


taken | 
past 


lines, | 


who | 


of models | 
seasonal | 


‘This Is Your Page 





This Sales Force Is Split 
Into 2 Permanent Teams 


An especially comprehensive and 
efficient plan of sales direction is in 
operation in the retail passenger car 
division of the Thornton-Fuller Au- 
tomobile Company, distributor of 
Dodge and Plymouth cars, 1213 
North Broad St., Philadelphia. In it 
figure two assistant sales managers 
who were team captains, each in 
charge of and responsible for his 
own team, or group of salesmen; the 
use of a convenient “five-point 
visual prospect file’ system; a sys- 
tem of “associate” salesmen; the 
zoning of the retail territory so as 
not to conflict with the city terri- 
tory of local dealers, of whom there 
are seven; prize contests between 
the two teams of salesmen at vari- 
ous times and a bonus plan restrict- 
ed to moving old models and to 
moving the used car that has been 
in stock the longest time—which is 
seldom longer than a few weeks and 
never longer than five or six months. 


The two team captains relieve the 
passenger car sales manager, P, S. 
Thornton, who is also vice-president 
treasurer of the company, of 
many details in directing the sales 
force. Both captains are thoroughly 
experienced in many phases of the 
automobile field, and both were se- 
lected from outside the company 
personnel. One started as a car- 
washer and worked himself, by 
ability, up through various executive 
capacities. The other, before 
association with Thornton-Fuller, 
paler in passenger cars. 
One of the captains at the present 
time has eleven men on his team 
and the other.ten. The captains, 
subject to the final word of the 
sales manager, 


a reasonable try-out. 
of fact, most of 


ness after 
a matter 


personnel have been with the com- 
pany a long time. 

The men on both teams 
to sell used cars 
but not many of 
sold at 1213 North 


as Well as 
the former 
Broad St., 


new, 
are 


| because the company has a separate 


department in the head- 
24th and South 


used car 
quarters building at 





| vassing such owners 





his | 


his | 


replace such sales- | 
| men on their own team as may have | jeast three 
been found unable to produce bus!-| possible, 


AS | lease 
the | 


| Thornton-Fuller retail passenger car 
are al-| 


}a bonus to stimulate 





in the retail territory, as presented 
on office wall maps, and each sales- 


man assigned to a zone is respon- 
sible for the results therein. A 
salesman must find and “sign up” 
his own “associate” salesmen, who 
are persons he enlists to find “leads” 
—that is, prospects for him. For 
| each car sold on an “associate” 
salesman’s lead the “associate” re- 


ceives $10. Each team captain keeps 
an up-to-date list of the “associate” 
salesmen working with the regu- 
lar salesmen on his team. 

It is not a general practice for 
Thornton-Fuller salesman to ring 
doorbells blindly, although he may 


do some “button-pushing” in seek- 
ing his own prospects. 
Each week every salesman re- 


ceives a list of the car registrations 
in his particular zone of operations, 
working, however, only those in his 
own competitive class of cars, the 
company subscribing to the full list 
from a concern specializing in sup- 
plying them. The company also 
gets a special list of Ford, Chrysler, 
Plymouth and Dodge owners. This 
is split up into zones, each of the 
salesmen concentrating on can- 
in his own 
zone. This plan is considered much 
more effective than doorbell ring- 
ing. A salesman takes a catalogue 
with him on his calls, but no mo- 
tion picture slides. 

Each salesman working outside 
must make at least ten calls a day. 
In these ten contacts it makes no 
particular difference to the house 
whether the persons interviewed 


!are Dodge and Plymouth owners or 


owners of competitive cars, such as 
Chevrolets, Chryslers and Buicks. 
Each salesman must interview at 
new prospects daily, if 
and he must average at 
one demonstration a day. 
With regard to restricted bonus of- 
fers, already mentioned, the house 
does not favor the usual bonus plan 
for selling a quota, or in excess of 
it, on the basis that a salesman 
should have sufficient initiative to 
sell as many cars as he can without 
him 

visual prospect 
in connection 
in the office, 


The “five-point 
file’ system, used 
with a large cabinet 


Streets, where are also the service | was worked out in conjunction with 
and parts departments and truck} podge executives. Every salesman 
division. If a salesman finds he is| has a card for each one of his pros- 
unable to close with a prospect he| pects, as is the usual practice. On 
gets his team captain to help him} one side of the prospect card are 
do so. There are two used car man-! jncluded the following entries: 
agers and they and the two team Prospect’s name and mail ad- 
captains appraise the custoMers’ eX-| dress: whom to see: home address 
change cars and telephone numbery; salesman’s 

Two men from one of the teams |yame: in what model of car and 
are daily on floor duty in the re-| what type of body the prospect is 
tail passenger car department, the | interested: source from which the 
teams alternating for this work prospect was obtained; prospect’s 
One salesman, and always the same | rating in the judgment of the sales- 
one, is on duty on the servi ta-|man; upon what the sale depends; 
ition floor, where a passeneer car| make of exchange car, its body 
model is displayed. This model is | type mileage and condition; if the 
changed from time to time, to give lexchange car has been appraised, 
variety. 

rhere are now seventeen zones (Continued on Page 6) 
I~ 


Truck and Bus 
Issue—April 22 


In addition to up-to-the-minute 


prices, 
and 


interest 


by states 


articles of to 


owner and bus operator, 


makes, in 
every 


who will receive the 


specifications with 


the issue will contain latest registration figures 


and 
fleet 


issue. 


addition to 


truck 


news 


dealer, 
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The Wall Street Mirror 


ERATING Wall Street is a favorite amusement of a con- 
siderable part of our population. Some of this is un- 
doubtedly deserved. Wall Street operators by devious 
methods have been able to make footballs of the securities 
issued by companies which are essentially industrial or com- 
mercial and not speculative in the slightest degree. 

Analyzed thoughtfully, there is nothing healthier than to 
have a large portion of our population holders of investments 
in the future of our industrial and commercial units. We 
wish that every family in the country had ten or twenty 
shares of stock in soundly managed organizations. In spite 
of the almost panic conditions in the stock market at the 
present moment a notable fact is that many small investors 
are coming in to buy odd lots and presumably tuck them away 
in socks or safe deposit boxes. 

At the present time 60,000,000 Americans hold stock in 
various business enterprises. Some of these holders of stock 
are the big operators in Wall Street, but the va8t majority 
is the group of small investors, who believe that the future 
of the country justifies an investment, not a speculation. 

No matter how much we may dislike Wall Street and 
its manipulators, the prices of stocks inevitably reflect the 
state of mind of 60,000,000 investors, and that comes close 
to meaning the country. 

The fear, the pessimism of the present moment are 
exactly reflected in price levels for the stocks of the soundest 
and most conservatively run business organizations in the 
United States. That many stocks are selling far below any 
reasonable potential earnings cannot be doubted, provided 
always that the United States is to continue to exist as we 
know it. 

At the back of the present new wave of pessimism is, as 
usual, Congress. With methods of raising revenue to revive 
all business, Congress has chosen to make a savage attack 
on business and private income. The result has been a ren- 
newed wave of fear all over the country as to what is going 
to happen even to the most essentially sound business organ- 
izations. This state of mind is reflected in the present prices 
of all securities. The people no longer dare to believe that 
they are “securities.” 

Unless the Senate intervenes, we are going to be saddled 
with atrocious taxes—burdens that will further slow down 
business and decrease income. If the upper house refuses 
to act sanely, our next hope lies in the elections of next 
November. By sending men to Congress who plainly state 
their intention of abandoning lunacy in favor of methods of 
raising revenues that will relieve business and individuals 
of crippling taxation, we can definitely start revival all along 
the line. 























Congressional Menus 


CCORDING to a story from Washington, Lindsey War- 
ren, Representative from North Carolina, was recently 
appointed to head the committee which operates the restau- 
rant in the House of Representatives. When Mr. Warren 
came to look over the daily menus of the restaurant he dis- 
covered that bean soup was practically a daily inevitable on 
the bill of fare. 

We do not know whether Mr. Warren is actually a dis- 
liker of bean soup, but at any rate he thought the nourishing 
viand could come less frequently than every day. With the 
announcement a storm broke about the amiable Mr. Warren’s 
head. Democrats and Republicans alike refused to he de- 
prived of their bean soup. The Representative from North 


Carolina bowed to the will of the majority and bean soup 
holds forth daily on the menu. 

Now, we don’t want to seem catty, but will Mr. Warren 
permit us to suggest that he pour into each daily bow] of 
bean soup a heaping teaspoonful of—SAND? 





of 
Electric Company, 
cessories, 
Thompson, Mr. Shearer had been 
vice-president and general manager. 
Charles 


N. J. TRADE GROUP’S 
ANNUAL CONVENTION 


SET FOR MAY 14-15 


Atlantic City, N. J., April 18.—The 
annual convention of the New Jer- 
sey Automotive Trade Association 
will be held in the Hotel Jefferson, 
Atlantic City, May 14 and 15. Pre- 
liminary plans for the convention 
were announced at a meeting of the 
executive committee of the associa- 
tion held at Trenton Saturday. 

Charles Henkelman of Atlantic 


City, president, announced the ap- 
pointment of Clarence E. Fisher of 
this city, David E. Lane of Mont- 
clair, John L. Brock of Trenton and 
H. Morgan Hatch of Camden as 
the nominating committee. 

The business session will be held 
during the afternoon and will be 
followed by a banquet in the eve- 
ning at which speakers of state and 
national prominence will address 
the hundreds of automotive dealers 
expected from all parts of the state. 


SKERRETT IS CHOSEN 
BY HARTFORD GROUP 


Hartford, Conn., April 18.—Major 
H. H. Skerrett, Jr., was elected 
president of the Hartford Automo- 
bile Dealers’ Association at the an- 
nual meeting last week, succeeding 
H. W. Smith. Major Skerrett, who 
was vice-president of the associa- 
tion during the past year, is general 
manager of the Hartford Packard 
branch, and Mr. Smith is secretary 
and retail sales manager of the 
Harrington Hudson Company, Hud- 
son and Essex distributors, 

Other officers elected were: Fred 
C. Rohrer, vice-president; Harry C. 
Hine, treasurer, and Arthur Fifoot, 
executive secretary. Mr. Smith and 
Arthur A. Nielsen were named 
members of the board of governors 
for three years. 

The following resolution was 
adopted by the association in pro- 
test against the proposed Federal 
tax on motor vehicles, tires, acces- 
sories, gasoline, etc., and a copy of 
it is being sent to the members of 
the Senate Finance Committee: 

“That we strenuously protest 
against the imposition of a Federal 
tax on passenger cars, trucks, tires 
and accessories, and particularly 
against the proposals now before 
the United States Senate Finance 
Committee to increase the amount 
of these taxes over that as passed 
by the House of Representatives.” 

National developments in the mo- 
tor car industry were discussed by 
Mr. Derr of the National Automo- 
bile Dealers Association in an ad- 
dress at the meeting. 


Frazer Points to Need 


While discussing with his dealers 
recently the factors which govern 
the progress of any and all busi- 
ness today, J. W. Frazer, general 
sales manager of Chrysler Sales 
Corporation, placed emphasis on 
those things that are the founda- 


tion of the kind of management 
that makes profit regardless of 
whether the volume of available 


business is small or large. 

Mr. Frazer said, in part, “Busi- 
ness in general during the past two 
years has had an opportunity to 
give reflection to many of the loose 
practices that go unnoticed in easy- 
money days, yet prove disastrous 
when things tighten up. 

“The necessity for keeping capital 
liquid and productive has been an 
extensively learned lesson,” he con- 
tinued. “Yet failure to obgerve this 
single fundamental of good manage- 
ment has shackled or bankrupted 
more concerns than all other makes 
combined. 

“Although reconstruction activities 
promise much, the individual busi- 
ness cannot afford to wait for good 
times as the ‘Go’ sign. In many in- 
stances the present answer is to be 
found in a careful study of assets 
and the factors affecting their im- 
mediate usefulness. 

“Here are just a few of the items 
which may be the source of possible 
improvement in the capital set-up 
of any dealer’s business. They, at 
least, will bear investigation and 
perhaps warrant some revision of 
present policies: 

“1, Past Due Notes—1929 policies 
on rejected finance company risks 
and side notes to cover down pay- 
ments have little room in today’s 
operations. The capacity to pay, of |} 
the type of individual who is forced 
to seek such terms, calls for rigid 
investigation. 

“Adherence to these more strin- 
gent rules may seem the sacrifice 
of some of the business that ‘walks 
in the door,’ but it can be compen- 
sated for by more vigorous pursuit 
of sound deals that must be searched 
for and developed into sales. 

“2. Past Due Accounts Receivable 
—For the most part the service de- 
partment is the source of ‘past due 
accounts.’ Automobile service charge 
accounts are often pigeonholed with 
doctor and dentist bills. It’s all re- 
pair work and hard to pay up. The 











best policy on service work is cash— 
no exceptions. If there has to be a 
preferred list it should very defi- 
nitely be on a month-to-month 
basis, and the privilege of granting 
this credit should be reserved to the 
owner of the business. 

“Collection of a customer’s ac- 
count will result only from going 
after the money with more vigor 
than his other creditors do. It’s a 





In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 


have you. Open to every one to say anything, anyhow, any time. The 


communications printed in this de 
opinions of our readers, They are 


partment represent the ideas and 
not necessarily ours. If you have 


something to say on any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tell the world, 


Western Auto 


Automotive Daily News: I have 
read with interest and amusement 
the several recent letters you have 
received regarding your “Pollyanna 
Attitude,” but after reading your 
issue of Saturday, April 9, I am 
under the impression that you have 
entirely overcome this ailment. 

Under the heading of “Financial 
News” there was a notice headed 
Western Auto Supply Company, 
and stating that our gross sales for 
March were $96,700, as compared 
with $800,900 in March of last year.! 





Supply Co. 
Earnings Not Se Bad 


Of course, you explained this was a 
drop of 25 per cent., but the figures 
were not actually as bad as you re- 
port. In the course of printing the 
article somebody dropped off $500,- 
000 that shoud be shown on March 
sales of this year. 


The correct figures are $596,700 








SHEARER ELECTED TO 
CONTELCO PRESIDENCY 
Meriden, Conn., Apri] 18.—Hal P. 
Shearer has been elected president | 
the Connecticut Telephone & 


automobile ac- 
W. 


succeeding Orville 





Cc. Cuneen was named 


20-2i—Atlantic City, N. 


business-like way of handling ac- 
counts and commands respect. 

“3. Advances t6 Salesmen and 
Withdrawals—Today the scaling 
down of salaries and wages, in many 
instances, is essential to the preser- 
vation of working capital. With- 
drawals from a _ business by its 
owners Must be considered as a pos- 
sible threat to the entire stability 
of the business and weighed care- 
fully. For the same reason advances 
to salesmen must be given closer 
scrutiny. 

“4, Excessive Used Car Inventories 
—Used car inventories should not 
be permitted to exceed 40 per cent. 
of the value of an adequate new car 
inventory. A used car clean-up, to 
release capital for an expansion of 
new car Sales activities on a sound 
basis, has immeasurably greater 
profit possibilities than the reten- 
tion of depreciating used car inven- 
tories. 

“5. Parts Inventories—The parts 
inventory that is out of balance with 
the volume of business being done 
should be the object of readjustment. 
Closer supervision of parts orders 
may be in order. A drive for ex- 
panded service and parts business 
among owners is even more logical 
and may prove more profitable. 

“6. Inflated Non-Productive Assets 
—The listing as assets of land and 
buildings not used in the business, 
and other investments at their origi- 
nal purchase price instead of their 
depreciated value, serves no purpose. 
When properly entered at their 


|current value, there is the possible 


merit of a fuller realization of the 
need for placing the business on a 
firmer management basis. 

“As with used cars, unproductive 
real estate may be a greater asset 
if converted into cash. 

“The supervision and 
given to these matters cannot 
emphasized too much.” 


COMING EVENTS 


APRIL 
12-27—Milan, Italy. International 
mobile Salon. 
21-22—Cleveland, O. 
Association, 


attention 
be 


Auto- 


National Petroleum 
semi-annual meeting, 
Hotel Cleveland. 
23-May 2—Zagreb, Jugo-Slavia, Automobile 
Salon 
27-29—New York city. 
Society. 


American Welding 


MAY 


1- 8—Penzan, Poland. 

2- 6—Philadelphia, Pa. 
of Mechanical Engineers, 
ment division meeting. 

4- 6—Honolulu, Hawaii. National 
eign Trade Council. 

4- 7—Dublin, Ireland. Commercial 
Show. 

7-11—Cleveland, 0. American Society for 


International Fair. 

American Society 
manage- 
For- 


Car 


Testing Materials, meeting. 

7-16—Budapest, Hungary. International 
Fair. 

12-13—Cleveland, 0. American Gear 
Manufacturers’ Association, meet- 
ing. 

14-15—Atlantic City, N. J. Annual con- 
vention New Jersey Automotive 


Hotel Jefferson. 
Onited States 


Trade Association. 
16-20—San Francisco, Cal. 


Chamber of Commerce, annual 
meeting. 

19-20—Chicago, MIil. National Battery 
Manufacturers Association meet- 


ing. Hotel Sherman. 


23-28—Chicago, Ill. Radio Manufacturers 
Association, meeting, Hote) Sher- 
man. 

JUNE 

Bordeaux, France. Automobile 
Show. 
Cork, Ireland, Commercial Car 
Show. 
Paris, France.—International Auto- 
mobile Manufacturers Association 
sixth annual Motor Transport 
Congress 

1- 3—Tulsa, Okla. American Petroleum 
Institute, mid-year meeting, Mayo 
Hotel. 


American So- 
Na- 


8-11—State College, Pa. 
ciety of Mechanica] Engineers, 
tional Oil and Gas Meeting. 

12-17—White Sulphur Springs, W. Va. 
Society of Automotive Engineers, 


summer meeting. 

J. American So- 
ciety for Testing Materials, annual 
meeting, Chalfonte-Haddon Hall. 


JULY 


3—France. Grand Prix Automobile 


Race 
5- 9—Southampton, 


England. Commer- 


for March, 1932, and $800,900 for} cial Car Show 

March, 1931. 9-10—Belgium. Grand Prix Automobile 
TRY r Race 
L. A. HUNTING, | 17—Germany. Grand Prix Automobile 
Sales Promotion Dept., Race. — 
Western Auto Supply Co. S0-S8-—eonneee, Wales. Commercia) 
Kansas City, Mo. o OCTOBER 
: ~~ | 8» 7—Washington, D. C. National Safety 
ae reas I ae ea ae Council, meeting. 

treasurer and assistant secretary,| gs. 7—puffalc, N. Y. National Metal Ex- 


Mr. Thompson vice-president and 
David Becroft secretary. The board 


of directors includes Ralph W. 


Martin and Walter J. Buttner of 
Chicago as well as Messrs, Shearer, 
Thompson and Becroft. A favorable 
report, describing the future as de- 
cidedly promising, was sent stock- 
holders, 





osition, 174th Regiment Armory. 
VW. H. Eisenman, 7016 Euclid Ave., 
Cleveland, director, 
j—Buffalo, N. Y¥. 
Congress. Sponsored by American 
Society for Stee) Treating, with co- 
operation of American Society of 
Mechanical Engineers, Institute of 
Metals and Iron and Steel Divisions 
ot American Institute of Mining 
and Metallurgical Engineers, Ameri- 
can Welding Society, Wire Associa- 


National Metal 


tion. 
13-22—London, England. ,Qlympia Show. 
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> what you want- 


HERE'S THE LUXURY CAR 
THAT WILL 


SELL 








FRANKLIN TWELVE 


—-WITH SUPERCHARGED, AIR-COOLED AIRPLANE ENGINE 


There is tremendous news in Franklin’s 
announcement of a Twelve Cylinder, 
Supercharged, Air-Cooled Car. There is 
extraordinary interest in the Franklin 
Supercharged Airman models. These are 
the first cars to be offered stock with 
superchargers. People are talking — are 
coming into dealer showrooms to ask 
about Franklin. 


Franklin has exclusive features that 
make it non-competitive. Cars in the 
water-cooled field are all alike in prin- 
ciple. But with the two new lines of 





Franklins you’ve got plenty to talk about 
that is different—that is superior. You’ve 
got the kind of car that makes the first 
sale—and brings back the repeaters. 


You can cash in on the new interest in 
the Franklin Twelve and the Airman by 
adding them to your present line, or 
handling them exclusively. Fine car 
prospects have purchasing power. This 
market is ready for you if you have the 
car that will interest discriminating 
buyers. The Franklins you could sell 
to this class this year would give you the 


The men behind Franklin have PROFITS ahead! 


extra volume you need—would produce 
a neat profit where you might otherwise 
face a loss. 


Think of it—a 144-inch wheelbase, air- 
cooled, supercharged, 150 H. P. Twelve 
styled by Le Baron—and the 100 H. P, 
Airman line ‘on 132-inch wheelbase — 
prices ranging from $2345 f. 0. b. Factory! 
Complete coverage of the fine car field! 
We’ve got a proposition for you. Write or 
wire today for full information on this 
Extra Profit program. Franklin Automo- 
bile Company, Syracuse, New York. 
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147 NEW, 154 USED 
CARS SOLD DAILY 





IN PHILA. DISTRICT 


(Continued from Page 1) 
used cars are almost entirely im- 
mediate. 

“The Philadelphia 
Trade Association reports the re- 
ceipt of many meritorious articles 
on ‘Why the Public Should Buy Its 
Cars Now. The P. A. T. A. is offer- 


Automobile 


ing a $50 cash prize for the best | 


article, not over 100 words, from 
local residents not affiliated with 
the automotive industry, on this 
subject. The contest closes on Sat- 
urday next. 

“The dealers feel that in their 
field the ice is broken and the trend |} 
of buying is upward. The success} 
of ‘Open Road Week,’ in spite of 
weather handicaps, warrants assur- 
ance to the public that efforts of 
the past week to hasten a response 
to the ‘buying impulse’ will be ca- 
tered to by them every week of the 
year.” 


G. M. ADDS TRAILER 
AS COMPANION TO 
MODEL T-18 TRUCK 


(Continued from Page 1) 


arrangement actuated by a crank at 
the side. It is locked in either po- 
sition by a dog, and, in addition. 
supports swing past center position 
insuring absolute safety. 

The lower fifth wheel is the reg- 
ular GMT 24-inch type, spring cush- 
ioned, semi-automatic type reducing | 
the force of coupling blows and sav- | 
ing and prolonging the life of the| 
unit. The upper fifth wheel is inte- 
gral with the frame, and consists of 
a heavy steel plate across entire 
width of frame, extending back to 





second cross member supportin. a/! Packard De L. 8 


steel bolster and hardened kingpin. | 


G. M. SEEKS INJUNCTION 


AGAINST SHIP COMPANY | 


Wilmington, April 18. General | I 


Motors Corporation has filed an in- 
junction suit in Chancery Court 
against General] Motorship Corpora- 
tion of Detroit asking the court to 
enjoin the defendant from using the 
name or any Similar name that 
might be confused in the minds of 
the public with the name of the 
complainant, and from using the 
symbol GM in its advertisements or 
in any other manner 


PLYMOUTH ADDS NEW 
2-DOOR SEDAN AT $575 


Detroit, April 18—-Plymouth Motor 
Corporation is producing a new 
two-door sedan listed at $575, brine- 
ing the number of body types cf- 
fered to ten, the mogt extensive line 
ever offered by the company. 

The new two-door sedan is now 
available for immediate delivery in 
every part of the couniry 


HADAS RESIGNS FROM 
G. M. TRUCK COMPANY 


Pentiac, A} 13 resignation olf 
Frank V. Hada vice-president in 
charge of m anufac turing of General 
Motors Truck Company, was learned 
this mornings 

Had wa formerly  assisitant 
gencral Manager under Paul W. 
Seiler, president. He had been con- 
nected with the local company for 
several yea! No successor has been 


appointed 


5,060 SEE NEW CHRYSLER 
DISPLAY IN NEWARK, N., J. 
Newark, N. J., April 18.—As a re- 
sult of last week’s special display of 
Chrysler and Plymouth cars, more 
than 5,000 persons visited the show 
rooms of the De Cozen Motor Com- 


pany and the orders taken exceeded | 


the expectations of Alfred De Cozen 
president 


“We are more than elated | 
over the results of last week, and | 
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MAJOR SPECIFICATIONS AND MECHANICAL DETAILS 
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Auburn 8-100 — | 127-136 Lyc | Dole L |8!3 x43 | 268.6 2.56 | 28.8 98@3400 |*Alum | 5 | Pur No | Str No 

| Auburn 12- 160 — 133 Lyc Dole ; {QO |12:' 3%x4% | 391.0; 5.50 | 46.8 | 160@3400 *Alum ; 4 | Pur Ste | Str ~— 
| Austin _ {$1130} =—s | Own ; - [LL | 4/2.2x3 | 45.6} 5.10 | 18 | 13@3000 | Alum | 2 | — — | Til No 

| Buick 32-50 3450 | 114 | Own Bish-Bab | O | 8 | 2¢8x4% | 2304 | 465 | 2761 | 78@3200 | CI |5|AC AC.Mar AC 
Buick 32-60 3980 | 118 | Own Bish-Bab | O | 8 | 3¢—x45¢ | 272.6 | 4.63 | 3002} 90@3000 | cI 15|AC AC|]Mar ac 
Buick 32-80 | 4450 | 126 | Own Bish-Bab | O | 8 | 3y%x5 | 344.8] 4.40 | 35.12 | 104@2900 | CI {5|AC AC; Mar AC 
Buick 32-90 4565 | 134 Own Bish-Bab | Oo 8 | 3,%x5 | 344.8 4.40 | 35.12 | 104@2900 | CI 15} AO AC | Mar AC 
Cadillac 355 B ;— 134-140 | Own Har |L | 8 | 33¢x4}2 | 353.0 | 5.387) 364 | 115@3000 |; CI |3;AC AC!Own AC 
Cadillac 370 B |—— | 134-140 | Own Har | O |12| 3%x4 | 368.0; 5.30 | 46.9 | 135@3400 ICI | 4; Cuno AC | DL AC 
Cadillac 452 B |——| 143-149 | Own Har O |16;3 x4 | 4520; 536 | 57.5 | 165@3400 | CI 15 1Cuno AC | DL AC 
Chevrolet — — i __ 109 | Own | No LO {6 | 3%ex3% | 194 | 5207263 | 6003000; CI [3 | — —|Car AC 
| Chrysler 6 3120 116 |§Own Yes [| L | 6 | 3%x4%% | 2239 | 5.35 | 2535 | 82@3400 "Alum |4/| Pur Yes |B&B Yes 
Chrysler 8 3860 125 Own Yes |L |8 | 3%x4% | 298.6 | 5.20 | 33.80 | 100@3400 |*Alum |5| Pur Yes |} Str Yes 
Chrysler Imp. 8 — | 135 |§$Own Yes }L | 8 | 3%x5 | 384.8 | 5.20 | 39.20 | 125@3200 |*Alum | 9 {| Pur Yes | Str Yes 
Chrysler Imp. 8 cus. — 146 (§Own Yes 1L |8|3%x5~ | 3848 5.20 | 39.20 | 125@3200 |*Alum | 9 Pur’ Yes ! Str Yes 
| Cord (Fr. Wh. D.) | 4620] —_—«*137'4 Lye | Dole | L | 8 | 3% x4 | 298.6 | 5.25 | 33.8 | 11503300 Alum |5 | Pur AC | Sch No 
De Soto Six 3008 113, SOwn | Yes |L | 6 | 3%4x4% » | 211.5 | 5.35 | 25.35 | 75@3400 ("Alum |4j{ Pur Yes | B& B Yes 
De Vaux 6-80— 2810 | 114 ‘| Hall Dole [L | 6 | 3%x4 7 214.7 | 5.20 | 27.34 | 75@3600 | Alum | 4 | — Yes | Til AC 
Dodge Six - 3179 114 |§Own | Yes [L | 6 | 344x4%% | 217.7 | 5.35 | 25.35 | 79@3400 | Alum |4| Pur Yes |Car Yes 
Dodge Eight 3617 122 §Own | Yes }L | 8 | 3%x4% | 282.1 | 5.20 | 33.80 | 90@3400 | Alum | 5 Pur Yes | Str Yes 
Essex-Gr. Su.6  |—— | 113 |fOwn - IL | 6] wees | 193.0 | 5.50 | 20.7 | 70@3200 _ | /Alum |3|No Ste | Mar— _ AC 
Ford A 2375 106%; Own | —— ;L | 4) 3%x4% | 2005 | 4.22 | 24.03 | 40@2200 Alum | 3 | — —|/Zn — 
Ford V8 _- 106% | Own - -— 8 Sud + | 221.0 5.50 | 30.0 6503400 | — 3/— —|— -- 
| Franklin Airman | — | 132 |*Own | Ful 1O | 6{ 3%x4% | ——| 5.10 | —— | 100@3100 |*Alum | 7 | F = 3 Yes | Str Yes 
| Franklin V- “12 __ | es ne 144 /*Own Ful me) 12 | 3%x4 398.0 5.12 | —— | 1503100 |*Alum | 7/| Pu Yes | Str Yes 
|Graham 6 — 113 | Own Yes ;L | 6; 3%x4% | 207 | 545 | 234 | 70@3200 |*Alum | 7 | AC | Sch AC 
Graham, BI-Str. 366 " 123 | Own Bish-| Bab 1L {81 3%x4 | 245.4] 6.50 | 31.25 90@3400 |*Alum | 5 AC AC | DL i _AC 
Hudson Greater 8 | —— 119-126-132 JOwn  —— —S«|[ LL | 8| 3 x47] 2541 | 5.80 | 288 | 101@3600 | Alum | 5 To Ste | Mar AC 
Hupmobile 216 F- ” 116 | Own | Bish-Bab L re1 3%x4%4 | 228.1 | 5.00 | 27.34 | 7523200 |*Alum | 4 | ** Ste | Str AC 
Hupmobile 222 3580 122 | Own Bish-Bab ‘L 8 | 2}8x45q | 250.7 | 5.40 | 27.61 | 93@3200 | Alum |5 | Pur _ Ste | Str AC 
|Hupmobile 226 3755 | 126 | Own Bish-Bab L 8 | 3y4x494 | 279.9 | 5.47 | 30.10 | 103@3200 | Alum |5/| Pur Ste | Str AC 
‘La Salle 345 ; B | — | 130-136 |Own | Har  |L | 8) 3%x4} 3530) 538) 364 | 11573000 |CI (3|AC AC | Own AC 
Lincoln V-8— | 5430 [ 136 | Own Yes |L |813%x5 | 384.0 | 5.23 | 392 | 125 | Alum |5|No AC | Str AC 
Lincoln V-12_ | 5750 | === :145_| Own _| Yes |L [12 | 3%x4% | 448.0 | 5.25 | 50.7 | 150@3400} Alum |7| No AC | Str AC 
| Marmon 8 3500 | 125 | Own Yes L | 8| 3'4x4% | 315.2 | 5.50 | 33.8 | 125@3400 | Alum | 5 | Flo —|- = 
| Marmon 16 | 5369 | __ 145 | Own Pines © {16 | 316x4 | 490.8 | 6.00 | 62.5 | 200@3400 | Alum | 5! ¢ AC | Str AC 
Nash Big Six 3200 | 116 | Own Bish-Bab ;, 6 | 3%x4% | 201.3 | 5.10 | 23.4 70@3000 |*Alum |7| Pur AC | Str AC 
Nash Stand. Eight 3400 | 121 | Own Bish-Bab L |8|3 x4% | 2474] 5.10 | 288 | 85@3200 |*Alum |9/|Pur_ AC | Sti AC 
Nash Spec. Eight | 3870 | 128 | Own Bish-Bab O | 8 | 3%6x4% | 2608 | 5.25 | 31.2 | 100@3400 |*Alum |9{ Pur AC | Str AC 
|Nash Ady. Eight | 4350 | 133. | Own Bish-Bab O | 8 | 3%x4'% | 322.0 | 5.25 | 364 | 125@3600 *Alum |9{ Pur’ AC | Str AC 
| Nash Ambas, Eight | — | _142 | Own Bish-Bab O | 8 | 3%x4% | 322.0 | 5.25 | 364 | 125@3600 |*Alum |9| Pur AC | Sts AC 
Oldsmobile F-32 | 3035 | 11613; Own | No ~ | L | 6| 3y6x4'6 | 213.3 | 5.80 | 26.3 | 74@3200' CI | 4 | = ~ AC | Str AC 
Oldsmobile L-32 | 3165 | 11614; Own No iL |8 | 3 x4% | 2403 | 5.90 | 28.8 87@3350 | Cl 5|AC AC{Str_ AC 
Packard Twin Six | 5225 | 142-147 | Own | Yes | L {12 | 3yex3'2 | 390.0 | 6.00 | 50.6 | 150@3600 |*Alum | 4 | N Yes | Own AC 
Packard Stan. 8 4570 130-137 | Own Yes iL 18 [ 3)%x5 "320.0 6.00 | 32.5 | 110@3200 |*Alum | 9 | Yes Yes | Own AC 
5045 | 142-147 | Own Yes iL ;8|3%x5~ | 3848 6.00 | 39.2 | 135@3200 '*Alum |9| Yes Yes; Own AC 
| Packard Light 8 | 4115 | 127%| Own Yes ;L | 8 j 3%ex5 | 320.0 | $6.00 | 32.50 | 110@3200 |*Alum | 9 | Yes Yes | Own _ Ac 
| Peerless De L. Mas.| 4521 | 125 !|Con  Bish-Bab | L | 8 | 35x42 | 322 | 5.00 | 36.45 | 115@3200 "Alum |5| Pur  AC|Sch AC 
Peerless Custom 8 | 4766 | 138 | Con Bish-Bab |L_ | 8 | 33¢x4% | 322 5.00 | 36.45 | 120@3200 |*Alum |5| Pur AC {Sch ~AC 
| Pierce-Arrow 54 — | 137-142 | Own | Pines |L |8 | 3% x43, | 366 | 5.05 | 39.2 | 125@3000 |*Alum |9/| Pur Ste | Str AC 
| Pierce-Arrow 52 — | 142-147 | Own | Pines |L (12 | 3%%x4 429 | 5.05 | 54.6 | 150@3200 |*Alum | 7]! Pur Ste Str AC 
| Pierce-Arrow 53 _ | ome | 137-142 | Own Pines IL 12 | 3%x4 = ||: 398 5.05 | 50.7 140@3200 |*Alum | 7 | Pur Ste | Str AC 
Plymouth | 2875 112, |Own | No |L_ | 4 | 35%x434 | 196.1 | 4.90 | 21.03 | 65@3000 | Alum | 3 | Yes AC | i B&B Yes 
Pontiac 6 —j{ 14 |/Oown  — lL 6 33x37 | 200.0 | 5.10] 263 | 65@3200 |) Cl .|3|]— AC | Mar Yes 
Pontiac V-8 — | 117 | Own |H | 3x%4x3% | 251.0 | 5.20 | 37.8 85@3200 | CI (3 | — AC | Mar_ Yes 
Reo Fly. Cloud “S” - 117 | Own . ~[- 3 3%x5 | 230.0 530, - ~ 8073200 Lo-Ex|7 | Yes Yes| Yes Yes 
Reo Royale 8-35 4650 | 135 | Own Pines |L |! 8 | 33gx5 358 5.30 | 36.48 | 125@3300 | Alum |9{}Han AC {Sch Own 
Reo Royale 8-31 4375 | 131 | Own Pines | L 8 | 33gx5 | 358 5.30 | 36.48 | 125@3300 | Alum |9{!Han AC {Sch Own 
Reo 8-21 3610 | 121 Own Yes {L |8{3 x434 | 268.6 5.37 | 28.8 90@3300 |*Alum 5 | Han — | Sch Un 
Reo 6-21 3525 | 121 | Own Yes iL 6 | 3%%x5 268.3 | 5.30 | 27.3 85@3200 ; Alum | 7! Han — | Sch Un 
Reo Fly, Cloud 6-25 | 3950 125 {| Own Yes iL |6{3%x5 | 2683 5.30 | 27.34! 85@3200 | Alum |7{ Han VS | Sch Un 
Reo 8-25 _ 4050 125 | Own Yes L 813 x434 | 2686 5.37 | 28.8 90@3300 |*Alum | 5 | Han VS | Sch Un 
| Rockne 6-65 2595 110 | Own | Dole L | 6 | 3%x4% | 189.8! 5.20 | 23.4 66@3200. CI 4 Ste | Str No 
| Roc kne 6-75 3000 114 Own Dole z, 6 | 3%x4'% | 205.3 1.10 | 25.4 72@3200 | CI 4|— AC | Str No 
| Studebaker 6-55 3170 | 117 | Own Dole L | 6) 3%4x4% | 230.0 , 5.00 | 254 80@3200 | CI 4|No Ste! Str No 
| Studebaker Dict, 62 | 3240 117 | Own Dole L | 8 | 3yx3% | 221.0. 5.00 | 30.0 85@3200 | CI 9 Pur Ste | Str AC 
Studebaker Com. 71, 3545 | 125 Own Dole L | 8 | 3¢5x4% | 250.4 5.15 | 30.0 101@3200 *Alum | 9 | Pur Ste | Str AC 
| Studebaker Pres. 91 4260 135 Own Dole L 8 | 344x4%% | 337.0 5.10 | 39.2 1223200 |*Alum | 9 | Han_ Ste | Str AM 
| Stutz LAA 4383 ~ 127%! Own neal "O | 6 | 34x44 | 241.5 5.50 | 273 85@3150 *Alum |7;| Pur AC | Zen Un 
| Sdutz SV-16 4885 | 134!:,-145 Own Oo 8 | 334x4% | 322 5.50 | 36.4 113@3300 “Alum 9 | Pur AC | Zen AM 
Stutz DV 32 5281 134'4-145 Own Bish-Bab oO 8 | 333x4!5 O22 5.10 | 36.4 156 @3900 Alum | 9 Pur Ste | Sch AC 
Willys-Ov'land 6-90 2824 113 | Own 4 6 | 314x3%j | 193.0 , 5.26 | 25.35 | 6503400 | CI 4 No AC | Til Til 
Willys-Ov'land 8-88 | —— 121 | Own ase L |8| 3x4 245.4 | 5.26 | 3125 | 80@3200 ; CI 5 | No AC | Til AC 
Willys-Kni. 66-D --- 121 Own — K 6 | 353x434 ».0 5.50 | 27.34 87@3200 |*Alum | 7 | Pur Til Til AC 
Willys-Knight = 95 —- M3 Own ao K G | 2)8x43, | 5.55 | 20.70 | 60@3400 |*Alum {| 7, Pur AC | Til Yes 
TT ly | hi a when he first enters in the | WISCONSIN RULES ON = 
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“5 this 
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ceived the new Plymouth with great 
enthusiasm,” he said. 
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sign,” 


six calls being the 


meaning 


that a 


“danger 
salesman 
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on 


this is 


pros 
master 


numbered 
When the fif- 
of the month has arrived, 
the salesman finds the reminder on 


a pre 
not intend to buy, 
prospect card 


permanently 
Salesman, ac- 
to the entry on the prospect 
he has turned 
which entry in turn has been tran- | 
card, 
call back on a prospect at a certain | | cars; 
date, say the fifteenth of the month, 
filed in a 
Slot-like pigeon-hole in the cabinet, 
pigeon-hole |} and appraisals made; 
brought into the showroom 
with the |and the number of double closings. 
These entries have been transcribed | here. 
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prospect cards, 
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his appointm«¢ 


Into 2 Permanent Teams)”: 


can rea 
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Milwaukee, Wis., April 18. 


fide dealer in used and new 


mobiles, who does not have 


pointment from ¢ 
a distributor, is 


and to have the 
dealer’s stickers 


-A bona 
auto- 
an ap- 


manufacturer or 


i titled to be registered 


nevertheless 
dealer 
using 


as a 


privilege of 


on new automobiles. 

This ruling has been handed down 
assistant attorney 
Dammann, 


by Samuel Bryan, 


general, to Theodore 


secretary of state. 


dealer is not required 
Salesmen ; | used automobiles owned by him un- 


less they are operated 
' highways,” Mr. Bryan added. 


“A 


and license 


en- 


plates 


registered 


to register 


| FREEMAN MOTOR CO. 


upon 


the 


MOVING TO PONTIAC 


Pontiac, April 18—Removal of the 
Company 


|Freeman Motor 
| from Detroit to Pontiac, and the re- 
of | organization of the company under 


plant 


the name of the Freeman Quadrive 
Corporation has been 


announced 


The company is to continue 


manufacturing a four-wheel-drive 
truck for heavy duty. 
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2 Transmission 3 © 
ba] < * to g 
Make and Model ge 3 = z e < € 2 be ne 
a a = 
oF Be g ‘2 s 23 ss ERFORMANCE 
we = n ~ ta ne nn 
Auburn 8-100 | Chain Del-R_ Del-R-S Long | D | 3 | SM-LGS-F | U | Col | *4.70 | M Ross | S 5634 | Own Bijur | 17x6.00 MAKES Mia at 5.4 
Auburn 12-160 | ink Del-R |*Del-R-S Long ; D ; 3 |; SM-LGS-F | M; Col % | *4.55 | Bendix Ross | S 5634 | Own , Bijur |*17x6.00 
Austin | Gear Aut-L |*Aut-L Rock | WG| 3 | — | oie % | 525|M  Say-B/| Cant | Own | Al-Z | 18x3.75 ABOUT 
Buick 32-50 | Tex Del-R | Del-R *Own| O |3|SM-BW-F |O]| Own % | 460 | Own Sag |S 56 | Tryon | Al-Z | 18x550 
Buick 32-60 | Tex Del-R | Del-R *Own!| O |3{SM-BW-F |O jj; Own % | 454 Own Sag | S 55% | Own Al-Z | 18x6.00 | A ) i e) M e) s 5 E S 
Buick 32-80 Tex Del-R | Del-R *Own;! O |3|SM-BW-F |O Own ¥% | 427 Own Sag | S 58% | Own | Al-Z | Soe 00 
Buick 32-90 __| Tex Del-R | Del-R ‘Own | O 131 SM-BW-F _ I O | Own % | 4.27 | Own Sag _ S 58% Own | Al-Z | 18x7 on 
Cadillac 355 E | Morse Del-R | Del-R Own | Oj|3(|SM-F |S Own 3% 460 | OwnM Sag ‘| “$58 | Own | Alem | 17x700 
Cadillac 370 B | Morse Del-R | Del-R Own O |3 | SM-F |S, Ovn % 4.30 OwnM Sag | S 58 Own ' Alem | 17x7.50 
Cadillac 452 B | Morse Del-R | Del-R- Own O |31SM-F {S:|Own % | 464 Own sag 1S 60 {Own Alem 18x7.50 
Chevrolet | — Del-R |*Del-R Own | O | 3 | SM-F |—j Own % | —J— Sag | S54 [| —— | Alem | 18x5.25 
Chrysler 6 | Chain Del-R Del-R *—~|/O {[3|—PF }—| Own % | 460|H - Own § 53% | —— | Alem | 18x5.50 
Chrysler 8 | Chain Del-R' Del-R *“—~|O|4{|—F {|—| Own % | 430 ,/H Gem S 54% | — | Alem | 17x6.50 
Chrysler Imp. 8 ; Chain Del-R  Del-R *"—~|O|4|—PFP {—| Own % | 410/H Gem |S 57% |— ~—s| Al-Z =| 17x7.00 
Chrysler Imp. 3 Cus. | Chain Del-R  Del-R *—~|O|(4|—PF | —| Own % | 410! H Gem ! S 57% | — Al-Z | 17x7.50 
Cord (Fr. Wh. Dr.) | Link  Del-R |*Del-R_ Long | D | 3 | — | *{ Col F | 480|H Gem | S 62 | Own | Bijur | 18x7.00 
De Soto Six | Chain Del-R i Del-R *Own|O |3|—PF |S; Own % | 4621 H Own | S 53% |—— _| Alem _| 18x5.25 
De Vaux 6-80 | Morse Aut-L j*Aut-L Borg | W | 3 | — |S fAD % | 440'M tW |S 54% | Tryon | Al-Z | 19x5.25 
Dodge Six | Chain Del-R —|O |3|—PF +#|J—|] Own % | 460/H Own S 54% |—— | Al-Z | 18x550 
Dodge Eight ; Chain Del-R | Del- R *"—~|}O |3|—F | — Own % | 410 | H Gem' S55 | — | Al-Z | 18x6.00 'y 
Essex Gr. Su. 6 | Motse_Aut-L *Aut-L-S Own | O |3|SM-WG-F |S | Own 4 | 463 | Bendix Gem |S 54% | Own | Alem | 18x5.25 
Ford A | Var Own |*Own Own | O | 3 | —— |S | Own wn 34 | 3.78|M Gem |S-Tr 39 | | Own | Al-Z | 19x4.75 
Ford V8 — a a | me fae | oe a 2 ip [ —|— = | on -- Al-Z 183:5.25 
Franklin Airman {Chain Del-R *Del-R-S — |W |3j|SM-BWF |M|— % | 473|H Gem El 42 |—— | Al-Z | 19x6.50 
Franklin V-12 | Chain Del-R |*Del-R-S Long | W|3|!SM-BW-F | Mi Col % 445 | H Ross |S 60 | Fafnir | Al-Z | 17x7.50 
Graham 6 | Link Del-R | Del-R Long |WG|3|WG-F | U| Sal % | 445 | H Ross |S 54 | ERS | Al-Z | 17x550 
Graham, Bl.-Str. | Link Del-R | Del-R_ Long | WG/|3|SM-WG-F |S |Sal_ % | 430/|H Ross |S 54 | ERS | Al-Z | 17x6.00 
Hudson Greater 8 | Morse Aut-L *Aut-L-S Own | O |3|SM-WG-F |S | Own % | 1463 | Bendix Gem |S 54% | Own | Alem 17x6.00 
Hupmobile 216 | Chain Aut-L |*Aut-L-S Borg ;|WG|3|SM-WG-F |M| Spic 4% | 454 M Ross S53 | Tryon | Al-Z | 18x5.50 
Hupmobile 222 | Morse Aut-L |*Aut-L-S Borg WG|3j|SM-WG-F | U| Own % | 436|M Gem | 8S 57% |——_ | Al-Z [ 17x6.00 
Hupmobile 226 | More Aut-L |*Aut-L-S Long 5 | 3 SM-DG-F |U|Own % | 436'M Gem | S 57% | —— | Al-Z | 17x6.50 
La Saile 345 B | Morse Del-R | Del-R Own | 3 | SM-F |S; Own % | 460] OwnM  Sag/S 58 | Own Alem | 17x7.00 
Lincoln V-8 | Chain Aut-L | Aut-L Long | S | 3 | SM-F }S| Own F | 458 |"Bendix Own|S 62 | Own Alem | 18x7.00 
Lincoln V-12 | Chain Aut-L | Aut-L_ Long! O | 3 | SM-F |S | Own F | 458 |*Bendix Own |S 62 | Own Alem | 18x7.50 
a 8 | Diam  Del-R | Del-R *—_j; —|3)SM |S Spic % | 4.08 | Bendix Ross {S57 | — Alem | 18x6.00 
armon 16 | Diam _Del-R/| Del-R ‘*Rus| M/| 3} SM |S Spic % | 3.78 | Bendix Ross S 59% | —— Alem | 18x7.00 
Nash Big Six | Chain Aut-L) Aut-L-S Borg | O 3 | SM-DG-F |O]| Own % | 470|M Ross | S 54 | ERS Alem | 18x5.25 
Nash Stand. Eight| Chain Aut-L! Aut-L-S Borg | O |3 | SM-DG-F | 0} Own % | 445/M Ross | S 54 | ERS Alem | 18x5.50 
Nash Spec. Eight | Chain *Aut-L Aut-L-s Borg | O |3'SM-DG-F |O Own % | 443 Bendix Gem |S 55% | * | Bijur | 17x6.50 
Nash Adv. Eight | Chain *Aut-L Aut-L-S Borg | O |3|SM-DG-F |O Own % | 450, Bendix Gem |S 57% | * | Bijur | 18x7.00 
Nash Ambas. Eight; Chain *Aut-L Aut-L-S Borg | O |3 | SM-DG-F |0O, Own % | 450: Bendix Gem |S 57% | * Bijur | 18x7.00 
Olds:obile F-32 | Chain Del-R | Del-R Borg | M|3|SM-BW-F |S! Own % | | | Bendix Sag S 54% | Tryon | Al- -Z | 17x6.00 ' 
Oldsmobile L-32__| Chain Del-R | Del-R Borg | M|3|SM-BW-F |S Own % | 477 | Bendix Sag S 54% | Tryon Al-2 | 17x6.00 
a Twin Six Morse —|— *Long | O |3|SM ~~ |— Own % | —%|M Own S 60% | Own | ——_ | 19x7.00 
ackard Stan. 8 | Morse NE ; Dyn Long ; O |4|SM |M Own % | 466|M Own | S 60% | Own $| Bijur | 6.50x:9 ! 
Packard De L.8 | Morse NE | Dyn Long | O |4|]SM |M Own % | 466|M Own | S 60% | Owr Bijur | 7.00x19 ; 
Packard Light 8 | Morse NE |*Dyn ‘Long | O |3|SM |M, Own % | 466|M Own |S 56 | Own | Alem | 17x6.50 
Peerless De L. Mas. | Morse Aut-L |*Aut-L Rock |WG|3 | WG-P }S|Sal % 4.45 | Bendix Ross|S 60 | Rub B | Alem | 31x6.00 
Feerless Custom € | Morse Aut-L [Awl Rock |WG|3|WG-P __| 8 | Sal_% | 480 | Bendix Ross |§60_| Rub B | Alem _| 31x4.00 
Pierce-Arrow 54 | Chain Del-R |*Del-R-S Long | O | 3] SM-F {S| Own % 4.42 | Bendix Ross | S 61 Faf | Myers | 18x6.50 
Pierce-Arrow 52 | Chain Del-R |*Del-R-S Long | O | 3 | SM-F S| Own 4 4.42 | Bendix Ross | S 61 Faf | Myers | 18x7.00 
Pierce- Arrow 53 ! Chain Del-R |*Del-R-S Long | oO |3|SM-F S| Own % | 4.58 | Bendix Ross | 1§ 61 i | Myers | 18x7.00 
Plymouth | Var __—‘Del-R | Del-R_*Own| O | 3| BW-F |O] Own % | 433 |H War |S 53% |——__| Al-Z | 18x5.25 
Pontiac 6 | Chain Del-R | Del-R — | —|—| SM-BW-P —TOwn % | 455 | Bendix Sag/S 54 | In) Ox . i= | 18x5.25 
Pontiac V-8 | Link _Del-R | Del-R — | = rel SM-BW-F | —| Own % | 4.22 | Bendix Sag | S 54% | — {— __|_17x6.00 
Reo Fly. Cloud “S” | Chain =f os —|— |3|SM-F |—| Own %4| 460|H Ross | S 55 — . 17x5.50 
Reo Royale 8-35 | Morse Del-R | Del-R Long | O|3|SM |U | Own % | 407|H Ross | S 5712 | Own | Far | 6.50x18 
Reo Royale 8-31 | Morse Del-R | Del-R Long; O |3/| SM Uj} Own % | 4.07 | H Ross | S 57% | Own $ | Al-Z | 6.50x18) 
Reo 8-21 | Link Del-R | Del-R' Long | O |3/|SM U | Own %% | 442 | H Ross | S 55% | Tryon | Al-Z | 17x6.00 
Reo 6-21 | Morse Del-R | Del-R Long! O |3]SM U! Own % | 407/1H Ross | S 55% | Tryon | Al-Z | 17x6.00| 
Reo Fly. Cloud 6-25} Morse Del-R \*Del-R Long | O |3/]SM U | Own % 442 |H Ross | § 5534 | Own | Al-Z | 17x6. 50 | 
Reo 8-25 _ __| Link __Del-R |*Del-R_ Long | O |3/ SM |}U|Own % | 442/H _ Ross |S 5534 | Own _1 Al-Z | 17x6.50 
Rockne 6-65 Morse Aut-L |*Aut-L-S Borg | O | 3 | SM-BW-F | M| Spic % | 427 | Bendix Ross |S 54 | Tryon ; Al-Z | “18x! 25 | 
Rockne 6-75 _ Chain Aut-L i*Aut-L-S Borg | O | 3 | SM-BW-F_ | M| Own }% | 4.73 | Bendix Ross | S 54 | Tryon | Al-Z 5.54) | 
Studebaker 6-55 Chain Del-R |*Del-R-S Long | O | 3] SM-BW-F |S Own 2 | 427 | Bendix Ross |S 54 | Tryon | Alem | 18x5 50 | 
Studebaker Dict. 62; Cel Del-R | i Del-R-S Long | O |3|!SM-BW-F |S| Own 14 | 4.73 Bendix Ross |S 54 | Tryon | Alem | 18x95 50 | 
Studebaker Com. 71! Cel Del-R |*Del-R-S Long | O | 3|SM-BW-F |S | Own % | 4.73 ; Bendix Ross |S 56 | Faf Alem | 18x6 00 | 
Studebaker Pres.91 Var-G_ Del-R |*Del-R-S Borg | O | 3| SM-BW-F |S! Own 5 | 4.31 | Bendix Ross |S 60 | Faf | Alem | 18x6.59 | 
Stutz LAA | Link ‘Del-R ; Del-R Borg; D |4)—— U)Sal%4 | 475 /H Gem S60 ; Own Bijur | 19x6.00 
Stutz SV-16 | Link Del-R Del-R_ Long | M 3 | SM iM Tim % | 475 |H Gem S 62% | Own Bijur | 20x6.50 
Stutz DV-32 \Link Del-R_ Del-R_ Long | M|3! SM M Tim % | 450 | H Gem_ S 62% | Own | Bijur_| 20%7.00 | 
Willys-Ov'land 6-90 | Link Aut-L |*Aut-L [O13] SM-BW-F | S|Own '% | 460) Bendix Own |S 51 | Tryon | Alem | 18x5.25) 
Willys- Ov'land 8- 88 | Link Aut-L |*Aut-L *Borg! O |3|SM-BW-F |S { Own 1% | 440 | Bendix Ross {|S 56 | Tryon | Alem 18x5.50 
Willys-Kni. 66-D |Link  Aut-L |*Aut-L —|0O|3{|SM-BW-F | S/| Own 12 | 418} Bendix Gem|S 56 | Tryon | Alem | 17x6.00 
Willys-Knight 95 | Link Aut-L |*Aut-L ol Ove SM- BW- F 1s] Own V, 4.89 | Bendix Gem i) ‘St | Tryon | Alem 18x5.50 
KEY TO ABBREVATIONS | Owen-Dyncto Corp.; NE, North East | Company Rub B. Rubber Shock tnsu toric points of interest, including 
Weight — Austin standard 2 passenger| ¢N&Sh.—Indicates twin ignition | = | lator Company: Net lproducts, Inc.; | Washington’s headquarters at Mor- 
orape. guts DV 145-inch wheel base cnnentle Sates ene. Socks ares eee: Tnlgx—iniaad “Mtg. Go , ‘eryon, front | ristown and the Presbyterian Church 
Wh =o—*Over o . maces, | Lire: Reck, Rockford Machine: Long | me, rear. “OUR, Ont, mw, tom | atc Springrec 
instead of wheel base, “which maniac. | Long Clutch Company: mus, Russell | Chassis Lubrleator—Alem. Alemite: AL? | walter C. Jacobs has been re- 
turers refuse to give | Mfg. Co. *Bendix Clutch Control oe gree Farval. | Myers—Chassis| named director of the affair, and 
Engine Make—Con. Continental: Ly Ly . vOEP 6 ati : ‘Co. 1 ™ ank 
coming, Hall, De Vaux-Hall ‘Motors “Corp Transmission Make—D, Detroit Gear; WG Lubricating © = Clarence E Fisher treasurer, Hank 
*Air-cocled with spot temperature con- Warner Gear Company; M, Muncie Gear | Tires—Auburn 12, custom models eq Upped | woener again will head the commit- ad 7 
vloa cores Sreees water circulation oon oe ae - oor roe “y - oaaein whee] base models tee on refreshments and amuse- CONTINENTAL MAKES 
ermustat--Bish-Bab Bishop ¢ 7 |} *Prank Transcontinent models are equipped with tires 17x6.50. Stutz 145-| ante ; il > his jot see 
= Dole Valve Ge “Chiceg 2 fh: pul equipped: with gg ee ae ay oe ~ as models have 20x7.00 | = nts, and it wilh Be his a — ne } BETTER PERFORMANCE 
Fulton Co.; Har, Harrison: Pines. Pines | 3 OF 4 Speed gear sets, according to bod) | tires that the youngsters get all _ the pat call etal , 
geptertront Var, various makes type | | sandwiches, ice cream, cake, candy, | THE- AIM OF EVERY 
atve Arrangement—L, L head; H. horl- | rransmission Type—DG, Detroit Gear & | lk they ca eat and 
auatan ek nvethond: a ee are PS gt gp ee jfruit and milk they n 
i Teens U head i; K. sleeve valv Free Wheeling: —- Synchro Mesh: BW | CAR DEALERS PLANNING drink. Director William J. Egan rN, ANU eG iach on. G 
"ee ee ee eae ohh ann ea tates Gee a Corl 29TH ORPHANS’ OUTING and “Senator” William J. Morgan, | ACHAEVEME N a 
cast iron; Ss Bt, semi-stee) Lo-Ex, Alu- | Universals—U. Detroit Universal Products: | “father” of the orphans’ outing idea, = . , 
minum Corporation o merica 3 Spice 0 . Ww : Tr x oe 1orary chair I y - 
Oil Purifier—Wal, Wall; dan, Handy; AC, | oe Lead inne teaae” ” Newark, N. J., April 18.—Th¢ | will be honoré ry ck = ogi Chief o 
AC Spark Plug Company; Ste, Stewart- | ‘Cord using Detroit Universal Products ; tne ‘bile Police James A. McRell will act as 
Warner; Ski, Skinner: Flo, Floato; Cuno,| and Mechanical Universa! Joint Co. aa -ninth annual automobix |grand marshal ° 
Sine Reheat EB | mgs meee, colombia: Sl Stirs: | outing for orphans of Essex and ontinental 
{Using AC with Floato attachment. N.P.. New Process Gear Corp.;' %, Semi- | West ‘Hudson will be held on Thurs- | py pLOYMENT DECREASE I A 


**Using both AC and Purolatur 


Fuel Cleaner—AC, AC Spark Plug Co.; Gas 
Gascoiator; Ste, Stewart-Warner: Tii 
Tillotson; V-S, Van Sicklen 
Carburetor—Sch, Wheeler Schebler: Zen 
Zenith; Mar, Marvel, Car, Carter; Str 
Stromberg; DL, Detroit Lubricator; Ti 
Tillotson: B&B, Borg & Beck 
Air Cleaner—AC. AC Spars Plug Com 
pany: AM, Air Maze; Un. Onited; Til 
Tillotson 
Pront Ent Drive—Link, Link Belt; lex 
Texolite; Cel, Celeron: Diam, Diamocd 
Chain; Morse, Morse Chain Company; 
Var, various makes of chains; Var-G 
various makes of gears. 
ignition, Generator and Starter—Aut-L, 
Auto-Lite: Del-R, Delco-Remy; Dyn, 























floating; &, & floating; F, Full floating: 
tAdams used on custom models 


Ratio—*Dual ratio optional; Hudson 132- 
in wheel base models have rear axle 
ratio of 5.10 

Brakes—H, hydraulic; M, 
Bendix, Bendix Brake Corp 
with Vacuum Booster 

steering Gear—Gem, Gemmer; Ross, Ross 
Gear and Tool Company: Sag, Saginaw 
Séy-B Saylor-Beall Manufacturing Com: 
pany: War, Warner; N.P., New Process 
Gear Corp. tRoss used on custom models 

Rear Springs — S, semi-elliptic; El, ful) 
elliptic; Cant, semi-cantilever; S-Tr 
semi-transverse. 

Spring Shackles—Tryoan, Willys-Morrow 


mechanical: 
*Equipped 
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Vs 


June 


day, 


Automobile C 


Park, and tl 




























at Olympic 
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| will be conducted by the New Jersey ! 


lub. Henry A. G 
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of the children. 


About 2,000 
en, 


youngsters will be 


Because of the George Wash- 


Park. 


various concessions i 
will be thrown open for the free use 


It | 
Boston, Mass., 


uen- | Smith, 


tak- | 


ments. 





REPORTED IN BAY STATE | 
April 18.— 
Massachusetts commissioner 
ther has donated the use of Olympic | of labor and industries, announced 
there was a decrease of 1.9 per cent. 
in the number of employees in man- | 
| ufacturing industries in March as| 
compared with February. The state- | 
ment was based on returns received | 
ington bicentennial observance, the |from 1,055 representative establish- | 
children will be taken first to his- 
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MACHINE 


Spiral Bevel Gear Generator AUTOMATIC BRINELLING 





The Gleason Works, 
N. Y., is putting out a new spiral 
bevel gear generator, known as the 
No. 16, the design of which is stated 
to be completely new. Among the 
important features are an improved 
type of cutter cradle, new reversing 
and indexing mechanisms which are 
free from noise and vibration, the 
straight line movement of the work 
into the cutter and the liberal use 
of anti-friction bearings. These im- 
provements make the machine more 
rigid and enable it to be operated 
at higher feeds and speeds. 


The machine consists of three 
major parts: the frame, the work 
head and thecuttercradle. The frame 
is of exceptionally heavy construc- 
tion and is cast in one piece. The 
cutter cradle is entirely contained 
in a full circular housing which is 
bolted directly to the frame. The 
works head is bolted to a large slid- 
ing carriage which moves at right 
angles to the root line of the gear 
being cut 

For quantity production, it is 


recommended that both gears and 
pinions be roughed on Gleason 
Spiral Bevel Roughers and_ the 
No. 16 generator used only for the 
Tinishing operation. New style 
roughers have recently been de- 
veloped and the cost of roughing 
gears in quantities on these ma- 
chines is considerably less than that 
or roughing them on a generator or 
on the old style roughers 

If the quantity of gears to be cut 
is not sufficient to warrant the use 
of roughers, gears and pinions can 
be both roughed and finished on 
this machine. There is no special 
equipment required for roughing 
Pinions, but a double track feed 
cam, which is furnished as extra 
equipment, is necessary if gears are 
to be roughed. Tho change from 
roughing to the finishing positions 


on this cam, it is only necessary to 


turn a crank, which shifts the cam 
rolle. 

The work is alternately fed into 
the cutter to cut a tooth space of 
the blank, then withdrawn, and the 
work indexed for cutting the next | 
tooth space. As the cutter rotates 
with the lank to produce the 
lengthwise tooth shape, a relative 





THE PERFECTION WINDSHIELD COMPANY, Indianapolis, Ind., is | 
offering a variety of new bullet-proof equipment for police cars, 


line includes bullet-proof radiator protectors, tire protectors, open- 
ear side wings, windshield glasses, closed-car side wings and bullet- 
proof screen wire 


Rochester, * 


rolling generating movement is pro- 
simultaneously between the 
and blank, 
correct tooth profile. 
motion consists of a slow rotation of | 
which carries the cutter 
in timed relation to a correspond- | 
of the work spindle, 

'and corresponds to the motion of 4| placed on the market a galvanizing 
rolling with a crown gear, 
which the cutter represents a tooth. 
This succession of operations con-| 


duced 
cutter 


the cradle 


ing rotation 


gear 





The Millholland Corporation, In- 
|dianapolis, Ind., has developed a 
machine for automatically testing 


|the hardness of crank shafts and 


| similar parts on a production basis. 

This machine embodies a Millhol- 
land No. 4 milling unit, working in 
| unison with a Brinell testing unit. 
|Except for the operations of load- 
| ing and unloading, the machine is 
lentirely automatic in operation, The 
device also mills a stop for testing 
|to the s 
jing uniform tests. 

In operation, the piece is chucked 
{on a reciprocating work table, while 
|the table is at the extreme end of 
lits travel and clear of the milling 
| cutter, The operator now depresses 
|the starting valve, which begins the 
jautomatic cycle. The table travels 
ito the milling station, where the 
|/milling unit mills the piece to be 
tested. The table continues its 
|travel to the Brinell station, and 
|here it stops long enough for an im- 
| pression to be made. 
| The Brinell unit is operated by 
llevers actuated by an auxiliary cam 
jon the shaft with the feed cam of 
| the milling unit. After the Brinell 
| pressure is released, the work table 
lreturns to its original position to be 
junloaded. The manufacturer states 





about 100 crank shafts an hour, en- 
|abling him to test the entire output 
| of a fair sized forging plant. The 
|holding fixture can be changed 
|quickly to accommodate different 
|types and sizes of forgings. 


| NEW GALVANIZING 
FLUX 


The Hanson Van Winkle Munning 
Company, Matawan, N. J., has 


to generate the 
This rolling | 


of | flux to produce a satisfactory froth- 
ing flux to use with molten zinc for 
| galvanizing. 


same depth each time, insur- | 


lthat a single operator can handle | 
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Oxyacetylene Cutting 


The Air Reduction Sales Com- 


pany, 60 East 42d St., New York 
city, announces the new Airco-D-B 
No. 4 Radiagraph oxyacetylene cut- 
ting machine. 


The carriage of the machine has 
been completely redesigned, with a 
lower center of gravity and a broad- 
jer gauge. There is no tendency for 
the machine to become unbalanced, 
even with the torch in its outermost 
position. Two of the four carriage 
wheels are swiveled and act as trail- 
ers. The clean surfaces of the ma- 
chine, with a minimum of project- 
ing parts, reduce the chance of se- 
rious damage in case of accident or 
rough handling. Wheels are almost 
completely shrouded for protection 
against oxides and dirt when cut- 
ting steel. 

An improved variable speed mo- 
tor, of approximately seven®-five- 
watts rating, provides the drive. 


| This motor has practically constant 


torque at all speeds and maintains 
a nearly constant speed under con- 
ditions of fluctuating voltage and 
increasing temperature. 


The machine will operate on 
either 110 or 220 volts, alternating 


or direct current, without any 
change or adjustment, except that 





tinues until the last tooth is cut,/ The frothing agent is self-con-| 
when the automatic stop acts tO/tained and there is no need to add| 
stop the machine and prevents = bran, oatmeal or other ingredients. 
Ce eee ae NOmk |b can be used in all types of gal- 
cos al nila ie completely vanizing, including wire and wire 
cutamantte " | products. Its composition can be | 
The work is moved into and saway | varied to meet individual necessi- 
from the cutter by the feed cam. tes. 
This cam runs in a bath of oil which| The flux may be dissolved in| 
water to make a solution of suita- 


supplies camways and 
an ample quantity of 

The machine is 
move an equal amount of stock dur- 
ing the entire cutting cycle, 
despite the higher 
sible on this machine, 
life is obtained and a 
is produced on the gears. 
generating 
of teeth to be cut and the feed and 
speed of the cutter are 
by change 


The 


which 


position for 


(Continued on Page 11) 


Bullet- Proof Equipment 


urn 
ce etm Ty 


gears, 
located in a 
changing. 


rollers with 


; a “eo oti replac >j y 
lubricant. ble concentration to replace either 


designed to re- dilute muriatic acid or zinc chlor- | 
| ide flux wash now often’ used! 
so thar. | Just previous to galvanizing. In ad- | 


washing operation, the | 
flux carries over into the moiten 
zinc and aids in creating suitable | 
flux froth, or reduces to a minimum 
the necessity for hand additions of 
solid matter. 

This flux is introduced in shovel- 
fuls at the place where the work en- 
liters. Thus the flux is new at the 
|point where this is essential. Par- | 
ltially or fully spent. flux is auto- 
|matically pushed back to those 
—— | areas where its function is merely 
| to act as a blanket to prevent for- 
imation of zine ashes. The flux is 
iclaimed to show increased economy, 
ito reduce fuming, to be dry, uni- 
formly stable, and to eliminate spit- 
ting from moist work. 


HEAVY DUTY HACK 
SAW BLADE 


| A new heavy duty hack saw blade 
}manufactured of molybdenum alloy 
| steel has recently been introduced 
iby the Victor Saw Works, Inc., of 
| Middletown, N. Y. 

| The Victor “Moly” 


rate of feed pos- | dition to the 
longer cutter | 


better finish | 


motion, number 
all controlled 
each group of 
convenient 
A complete 





blade is in the 
|higher price bracket, but in the em- 
ployment of molybdenum, an alloy 
of domestic origin, there is an ap- 
|preciable saving, which is passed on 
ito the consumer. 

| The blade is designed to be cap- 
lable of every service required in the 
heavy duty field, and it is outstand- 
ing in toughness, uniformity and 


The 


} and 


jin the 
| firmly. 


the different voltages require indi- 
vidual bottom cover plates on the 
carriage, with suitable resistors 
molded in. 

The motion of the motor is trans- 
mitted to the traction wheels by a 
double worm reduction and a sim- 
ple type of clutch. All of the gear- 
ing and electric switches are in- 
closed in a dust-proof case. Gears 
are heavily lubricated with 
which requires renewal only at rare 


| intervals. 


manipulated levers 
grouped near 


Three easily 
a thumb screw, 
each other on the carriage, com- 
prise the complete control equip- 
ment for starting and stopping the 


|motor, adjusting the speed, deter- | 


‘UNIVERSAL DISTRIBUTOR 


TERMINAL 





The Rajah Company of Bloom- 
field, N. J., announces a new uni- 
versal distributor terminal, which 


j|has been developed for the purpose | 


of fitting all types of distributor 
caps. 
brass spring, which, when 


cap, will grip the groove 


will insert or 
The terminal may be assembled to 
the 


speed of cut. icrimping tool. 








grease, | 


The terminal is made with a} 
inserted | 


A slight twist to the right | 
remove the terminal. | 


cable by using the Rajah hand | 
|beam in a uniform pattern, 


Machine 





mining the direction of travel and 
connecting the motor to the trac- 


tion wheels. 

A thumb plate is provided to per- 
mit actuating the levers without 
jarring the machine while cutting. 
The traction wheels are released 
from the motor drive by a simple 
movement of the clutch lever. This 
allows the carriage to be rolled 
along the track by hand. 

The No. 4 Radiagraph can be sup- 
plied with or without tachometer 
to indicate the cutting speed in 
either direction. If purchased with- 
|} out tachometer, and it is subse- 
quently desired to add this equip- 
ment, installation can easily be 
made in the field. 

By simple manipulation of the 
thumb-screw on the speed governor, 
the carriage may be made to travel 
|through an_ uninterrupted speed 
range of from three to twenty-eight 
}inches per minute. Speed may be 
altered during the progress of the 
cut without the slightest break in 
} the cut or continuity of travel. 

Sturdy handles are cast integral 
| with the carriage at the front and 
|rear, for lifting and carrying the 
machine, No. 4 Radiagraph weighs 
approximately seventy pounds, in- 
|cluding the torch adjustment arm 
and torch. Because of its compact- 
;}ness it can be carried from place 
| to place by grasping one of the han- 
|dles and allowing the machine to 
hang at the side much in the man- 
ner Of a suit case, 

Circular as well as straight cuts 
are made by the No. 4 Radiagraph. 
A 36-inch radius rod is part of the 
standard equipment supplied. This 
rod attaches to the machine through 
a hole extending entirely across the 
|carriage and is held in position by 
| two wing thumb screws, The radius 
|}rod may be made to extend from 
either side of the machine, making 
it readily adaptable to different set- 
|up conditions. Circles of from 4 
inches to 80 inches in diameter may 
| be cut with the 36-inch radius rod 
|}and center point provided. 

In order to assure a fixed amount 
of slack in the hose for torch ad- 
| justment and to prevent the drag of 
the hose from disturbing the torch 
setting, as well as to hold the hose 
and extension cord clear of the op- 
erating controls, a special support 
bracket is mounted opposite the post 
which holds the _ torch-adjusting 
arm, This bracket is removable. 
The plug and socket connecting the 
extension cord to the machine are 
of the locking type to prevent acci- 
dental disconnection. 

The track consists of a light 8- 
inch I-beam. The edges oi the beam 
flanges constitute the rails of the 
track, and because of this shape 
there is no possibility for scale and 
| dirt to accumulate on them, it is 
stated. They always afford a clean, 
smooth surface for the carriage 
wheels, The stiffness of the track 
resists deflection under the weight 
of the machine. Continuous support 
under it is unnecessary. Lightness 
of weight with no appreciable sacri- 
| fice of stiffness is obtained by cut- 
ting away part of the web of the 





| 







OUTSTANDING 
ADVANTAGE 
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of all brakes. 
> Caslest 26 .0.ust 


The ease and accuracy with which STEWART-WARNER BRAKES may be 
adjusted is an outstanding contribution to safety. For Safety Officials 
and Autcmotive Liability Insurance Companies state that the car 
with poorly adjusted brakes is one of the great Highway Hazards. 
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COMPLETE POWER 












UNIT ADJUSTMENT 


Adjust for wear at intervals of from 
15,000 to 20,000 miles by taking up 
one or two turns on turnbuckle “’T.”” 







No other adjustments necessary. 
Tools required: 34 open end wrench. 











SEE HOW EASY IT IS 


TO ADJUST THESE WHEEL BRAKES 


Jack up wheels. Tighten adjusting nut 
“A” (clockwise) until wheel barely 
locks when turned by hand. Back off 
adjusting nut a pre-determined num- 
ber of notches. Tighten centralizer 
screw “’C’ until brake drags slightly— 
then back off till wheel is free. No 
rod or other adjustment necessary. 
Tools required: l-inch open end 


wrench and screw driver. 


ACCURATE TO ONE-THOUSANDTH OF AN INCH 



















Compare the simple adjustment instructions given above with the usual service instructions for 
other type brakes. The adjustment is accurate to one-thousandth of an inch. Think how this 
ease and accuracy of adjustment simplifies the problems of production maintenance and ser- 
vice, as well as contributes to greater highway safety. 


FEATHER-WEIGHT PEDAL 
PRESSURE— 


Not great muscular power but a light rock- 
ing action—as easy as the operation of the 
foot accelerator, controls the brakes accu- 
rately. You can actually apply these brakes 
before you could get your foot on the ordi- 


SETS IN ACTION 
THE MECHANICAL FOOT— 





The Stewart-Warner Power Unit utilizes car 
momentum to apply the brakes in accurate 
response to brake pedal pressure. Eventually, 
all cars In every price class will use power 
brakes, which meet today’s demand for 


THAT APPLIES THE BRAKES 





These normally energized brakes cannot grab. 
They respond uniformly to braking force ap- 
plied by power unit. Using only one-fourth 
the usual parts of other brakes, their positive 
action, even without the power unit, assures 












nary brake pedal. 


Ease of adjustment—simplicity of operation—and instant response of Stewart-Warner Power Brakes assure the greatest 

combination of safety and economy ever offered Motor Car, Truck and Motor Coach operators. Our engineers are at 

your command fo discuss manufacturers’ braking problems. Stewart-Warner Corporation, Brake Division, Chicago, U.S.A. 
Detroit Branch, 6050 Cass Avenue 


STEWART-WARNER BRAKE SYSTEMS 


10 OUTSTANDING ADVANTAGES OF STEWART-WARNER BRAKE SYSTEMS 





1. The power unit, under driver’s absolute control, harnesses the 
giant force of car momentum to apply these brakes. 

2. Instant Control — Lower Pedal Pressure and Shorter Pedal Travel 
with accurate response. 

3. Greater Available Braking Force, Fewer Adjustments, Greater 
Linkage Travel Reserve. 

4. More Sensitive Brake Control — Finer modulation between maxi- 
mum and minimum pedal pressures. 


quicker, easier, safer stopping. 


a braking effectiveness not found in ordinary 
pedal operated installations. 









5. Safer Braking~Accurate distribution of braking force to all four wheels. 
6. Simplest of all Brakes to adjust. > 
7. Safer Brakes on curves— Positively no interference with steering. 
8. Simplest to Install and to Maintain — Only 25% as many parts as in 
other Brake Systems. 
9.17 parts inclucing sraxe lining in each front wheel — only 14 parts 
in rear whee, Parts interchangeable. 
0. Self-gdjusting Hand Brake — Has automatic Booster Link take-up. 
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work 


Industry Cites Cold Facts 
In Excise Tax Protest 


(Continued from Page 1) 


ume 
1929 


ity of governmental gratuitfes to the ,be mtich more than local in the} 
te . | area of the large automobile plants 
ointing out that the industry is| ... given emphasis in his sta’ -ment 


absolutely without hope of a single | 


possible economy that would permit | that forty-one states have automo- 
a further reduction of prices, and | Dile factories, and that, without ex- 


that the tax would have to be added n, every state contributes raw 
to the list price of automobiles, the materials used in automobile con- 
| struction. 


witness declared that actual experi- | , 
ence with slight increases in cost| After pointing out that the auto- 


ception, 


of approximately 55 per cent. 
worse has been the start for 1932. 
In making the comparison between 
March of 1932 and March of pre- 
ceding years, 
quarter 
|} period of preceding years, 
use only the figures 
the National Automobile Chamber of 
Commerce since Ford has been out 


chance to help hard pressed 


ers.” 


Baring the problems faced by the 
industry the speaker said: 


“Our vol- 
fell from 5,358,000 vehicles in 


to 2,389,000 in 1931, a reduction 
Even 


and between the first 
and the similar 
we shall 
of members of 


of 1932 


left no doubt that the tax would | motive industry is willing to share of the market this year because of 

appreciably reduce sales. |in any general tax increase despite | the developments of new models. 
“We have the impression that lits unalterable opposition to special) ‘The five year average, 1927-1931, 
even the threat of the tax has been|#"4_ discriminatory levies, MYr-.| for the first quarter shows that our 
hurtful,” said Mr. Graham. “It cer- | Graham declared: members delivered 780,581 cars and 
tainly has been damaging to our| “We ask the members of the com-/ trucks, as against 335,359, for 1932, 
credits, both as manufacturers and|M™ittee to believe in our sincerity) decrease of 57 per cent. In the 
dealers, for it is generally accepted|@nd the soundness of our knowl-/ first quarter of 1931, we delivered 
edge when we contend that the im-| 470,154 cars and trucks, which is 


that in the present market the tax} 
will constitute a handicap we cannot | Position of the tax of 3 per cent. 
overcome.” Both direct and indi-| would decrease our volume, would 


rect employment provided by the |increase unemployment and exert its 
motor vehicle must suffer in such | adverse influence on all industry. 
a case, the witness testified. And|We have small immediate chance to 
that this decimation of labor would|make any money ourselves, but if 


done 
Th 


cars 
cent. 



























































































29 per cent. 


is 323,604 cars, 


better than we have 
this year. 

e five year average for March 
as against 115,076 
this year, a decrease of 64 per 
We have fallen off 40 per cent. 












you spare us this tax you improve | against March of last year, when we 


should have 192,118 cars. 
In speaking of the potentialities 
of the industry Mr, Graham said: 


“As a statesman-like measure for 
| business recovery, however, the auto- 
mobile is in a critical position. If the 
heart is not cut out of it by some 
such affliction as a luxury tax, the 
automotive group is about to per- 
form a major function in lifting us 
out of the depression. 

“The prosperity generated in mo- 
| tor car factories and sales agencies 
| With production active spreads rap- 
idly in a hundred directions and in 
the aggregate, including the steel 
communities, is a prodigious recu- 
perative force in the industry, 

“Motors are ready for the green 
light to exert what the country 
needs most—powerful leadership in 
applied confidence.” 

Scoring the items of the tax, he 
declared: “If this tax is imposed, 
we have no recourse from adding 
the net amount to our delivered 
prices. Our profit margin does not 
permit us to absorb it. In many cases 
the tax equals or exceeds our man- 
ufacturers’ profits. 

“The proposed tax of 2 per cent. 





on trucks achieves a triumph of 





CURRENT PRICES OF PASSENGER CAR MODELS 
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AUBURN—#-cyl. 27 W. B. CHRYSLER—8-cyl. 125 W. B. FRANKLIN—12-cyl. 144 W. B. OLDSMOBILE—6-cyl. 11612 W. B. 
8-100 Standard Models 2-4 Coupe, (R. 8.) |2-4Con. Coupe, 5 Sedan 3,200; 7 Sedan . _ F-32 Models 
Business Coupe...945\5 Phateon Sedan.1,195 5 wire or wood | (R.S.), 5 wire or 3-5 Coupe ..... —/7 Limousine — 2dr. Sedan 875;4 dr. Sedan 955 
5 2-dr. Brougham 995) Speedster 1,195 wheels ......1,435; wood wheels..1,495 4 Vic. Brougham —|4 Speedster — Bus. coupe 875| Con. Roadster 955 
4 Full Sedan... .1,045 7 Sedan (136 5 Coupe, 5 wire or (5 Con. Sedan, 6 3-5 Con. Coupe Sport Coupe .925| Patrician Sedan ..990 
Cus. Type Cabri.J,095; W. B.) 1.245 wood wheels .1,475| wire or wood GRAHAM—6- Sey! 113 W. B. OLDSMOBILE—8-cyl. 1161¢ W. B. 
AUBURN—8-cyl. 127 W. B. 5 Sedan, 5 = * | wheels 1,695 Town Sedan .165:Sedan .......... 795 L-32 Models. 
. co. “saree we wood wheels .1,475 GRAA mM—8- 1 24 » 2dr. Sedan .. 975;4 Dr. Sedan . 1,055 
Custom 8-100 Dual Ratio Models CHRYSLER LMPERIAL—8-cyl. 135 W. B. ay So = . 5 
Business Coupe.1,145'5 Phaeton Sedan.1 2-4 Coupe, (R. 8.) {5 Con "Bea - @ 20 Blue Streak—Standard. on coupe ......975| —- ares » 1,055 
2- roug : dster ‘ - ' . &. ' a WOE asscces 1,095'4 Coupe (R. S.).1,145 ort Coupe 1,025| Patrician Sedan.1,090 
5 2-dr. Brough. .1,195 Speedster . - 1,3 5 wire or wood | wire or wood 9 ; ei P 
4Full Sed 1 ods 136 5 Sedan 1,145) 
. u i. Soden... - Tee . ais 1445 wheels . 1,925 wheels 2,195 GR ee r PACKARD—8-Cyl. 130 W. B. 
us. Type Ca 5 9 5 Sedan, 5 wire or | ceo eS . SSedan ...... 2,250 
AUBURN—12-cyl. 153 W. B. wood | wheels. 1.945 2Coupe .......1,170 4 Coupe (R. S.).1,220 PACKARD—8-Cy!. 137 W. B, 
12-160 Standard Models CHRYSLER IMPERIAL—%-cyh 146 W. B. 5 sedan **1'290\4 Con. Coupe....1,270 7 Touring ......2,500/5 Club Sedan 2,775 
Business Coupe.1,445' Cus. Type Cabri.1,5 sc Gute wor ‘ioe es HUDSON or \ 119 Ww. B Peer 2 or 4 Coupe 2,595|7 Sedan ....... 2,835 
§2-dr. Brough..1,495 5 Phaeton Sedan.1,695 95 Cp! an |7 Sedan mousine, yNaG~Cyt. Ans - & 5 Phaeton 2,650 5 Spt. Phaeton.. 2,950 
4 Full Sedan 1,545 Speedster 1,695 6 wire or wood | 6 wire or wood Standard Series ., 2-4 Coupe Road \7 Sedan Lim.....2,985 
wheels ..... 2,895' wheels . 3,295 Business Coupe. 995;Town Sedan 1050 ster ... x 2, 65015 Con. Victoria. 3,195 
AUBURN—12-cy). 135 W. B. 7 Sedan, 6 wire or |5 Phaeton, 6 Coach -1,025|Stan. Sedan 1,095 5 Sedan 2.68515 Con. Sedan 3,250 
Custom 12-160 Dual Ratio Models wood wheels.2,995' wire or wood 4 Coupe ....... 1,045: Special Coupe 1,115 5 Coupe ' 2-995 
Business Coupe.1,645 Cus. Type Cabri.1,795 2-4 Con. Coupe wheels 3,395 HUDSON—8-cyl. 126 W. Bo. |= pacKAs 
ed J cage le 2 ' ‘ -3, } yl. 12 » B. ACKARD—8-Cyl. 142 W. B. 
52-dr. J — 1,695,5 Phaeton Sedan 1 Roadster, 6 5 Con. Sedan, 6 Sterling Series oa a Eight 
4Pull Sedan 1,745, Speedster ! wire or wood | wire or wood Sur. Sedan ....1,275'Special Sedan ..1,295 9.4 coupe 3,150.5 Club Sedan 
ar t e . - a9 , - t 
: hee wheels ......3,295' wheels ... 3,595 HUDSON—S8-cyl. 132 W. B. 4 4 o4~ 
yang > i COKD—s-eyl. 13742 W. BL Major Series see S008)? Zeer 
ss C 320 Runabou 995 5 ene ere us , : 2-4C Road- Spt. Phaeton 
Panes Cease. 8 une Coune....625 Sedan. ..2,395,Cabriolet ....,..2,495 Touring Sedan. .1,445)Club Sedan 1495 78, Cpupe Roads. es0'5 Con. Victoria. 8.825 
Standard Coupe. .3952 Cabriolet .. 550 Srougham omnn ee 2,995 a Leet Seaen 16 W a 5 Phaeton . %,.290'5 Con. Sedan 3,895 
’ . “ a — DE S$ —§ cyl. 113 W. B. q .E—2 16. i-eyl. 5 ° ° . ~ _— 2 o~ 
BUICK—#'cyl. 114 W. B. Standard Models 5 Phaeton ..... 795! Jom. Coupe aoe 5 Coupe (R. 5.).3,500" : 
ao. * p y WwW. B. 
Models 32-50 2 Buss. Roadster €75\4 Coupe (R. S.).735 4 Roadster ......795, 5 Sedan 895 PACKARD—8-Cyl. 147 W. B. 
2 Business Coupe.935|4 Con. Cp Rdst.1.980 2 Buss. Coupe ..695'5 Sedan ...775 4Con Cabriolet. .895 oy 8s De Luxe Eight on 
DEORRS  . chee 9955 Spec. Sedan...1,080 5 Brougham 695'5 Phaeton .. . HUPMOBILE—222.. 8-cyl.. 122 W. B. 7 Sedan 3,495/7 Sedan Lim. .. .3,695 
4Spec. Coupe 1,040 5 Con. Phaeton. 1,090 DE SOTO—6 cyl. 113 W. B. 2 Coupe (RS). .295 5 Victoria .. 1,360 PACKARD—8-Cyl. 128 W. B. 
§ Vic. Coune 1,060'5 Spt. Phaeton. 1,155 Custom Models 5 Sedan ........1,295'5 Cab. Roadster.1.395 Light Eight 
BUICK—8-cyl. 118 W. B. 4 Roadster 775|2-4 Con. Coupe 845 HUPMOBILE—226. S-cyl. 126 W. B. 5 Sedan 1,750 2-4 Coupe Road- 7 
Models 32-60 G Geman scsccss 27515 Con. Sedan 975 2 Coupe (RS)...1,595,5 Victoria ......1,660 5 Coupe Sedan .1,795 ster . +. 1,795 
2 Bus. Coupe., .1,2505 Sedan le DE VAUX—6-cyl. 114 W. B. 5 Sedan .. .1,595!2 Cabriolet Road.1,695 2-4 Coupe (R.S.).1,795 
4Spec Coupe...1,290'5 Con. Phaeton. .1,310 2 Coupe .+++-795'Custom Coupe LA SALLE—V-8, Series 315 B. 130 W. B. pACKARD—Twin Six—12-Cyl. 42 W. B. 
4Con. Cp. Rdst.1,310'5 Spt. Phaeton. .1,390 Stan. Coupe salen, S.).... 895 Fisher Bodies 2-4 Coupe 3650 7 Touring 3.895 
BUICK—8-cs1. 126 W. B. oe Ses Custom Gedes....See 7 espe 2,395'2 Con. Coupe .. .2,545 5 Sedan ..>.....3,745'5 Club Sedan... 3,895 
Models Stan. Sedan......845'Con Cust. Coupe.945 5 Sedan .. -2,495'5 Town Coupe. .2,545 2-4 Coupe Road- 5 Spt. Phaeton. .4,090 
5 Vic. Trav Cpl 540'5 Sedan 1.570 a a oo Ww. B. LA SALLE—V-8. Series 345 B. 136 W. B. ster 3.7505 Con. Victoria. .4,325 
: 5 ma ip tg ge - ‘ - L. Models Fisher Bodies 5 Phe 3.790'5 C Sedan 4,395 
BLIC —ooees. 134 W. B. 2 Business Coupe |2-4 Coupe (R Ss.) 5 Town Sedan. 2,645'7 Imperial 2.795 5 oo oe 3°850 a Mon 
, Models { 7 5 (5 wire wheels, | (6 wood wheels, : 7 Sedan 000 54,048 : Six *_Cyl 147 W. B 
Spt. Phaeton, .1,675/5 Club Sedan 1,820 R M.) 9 2 F. W.) 865 LINCOLN—8-cyl. 136 W. B PACKARD—Twin Six—12-Cy h. i e 
*h 5 haet 830 2 Business Coupe ‘oupe 3) ; ee re cae ™ 7 Sedz 3,995, 7 Sedé i 19 
soe ry Fn] Cp. os 740 $c a Pt 1eton 1s 2 Busine | Soups j2 aC oupe nS : Standard Models 7 Sedan 995.7 Sedan m 5 
upe....1,785 ‘ I ° 955 ‘5 wood wheels, (6 wire wheels, Road 2 12 Coupe " -rERLESS—e@- o> ) 
Con. Cp. Rast. 1.805 '7 Lit ine 2055 R. M.) ... 795) 2 PF. Wo) 865 4 Phacton” See S Vintants aoe ves a oe o = & 
9 Sedan 1,805 - Busine | Coupe ) seen (6 Dem Town Sedan 7 Sedan 3.300 5 Sedan 2,320 Club Sedan 
CADILLAC —V-8. Series 335 B. 134 W. B. oe eee heels, 078 « {2 win ) 3300 7 Limousine 3,350 2 Coupe 2,320iCabriolet ... 
isher odies 9 4 ie = = 9 sedan +2 > > . 2 7 
Coupe 2,795 2 Roadster 3,009 % Business Coupe ) Seton tS yee “LINCOLN—12-cyl. 3 We B PERBLESC-f-o78, ES WS 
Stan Sedan ..2,895'2 Con. Coupe ...2,945 “ . ee vheels, 2 F 875 Standard Models 5 Sedan E ¢ 7 Sedan 3.135 
ADILLAC—V-8, Series 355 B. 140 W. B. \ _. 809.50 5 disc 4Spt Phaeton .4,300,4 Spt. Phae. (Ton- 5 Club Sedan 3,038! 7 Limousine 3,335 
Fisher Bodies 6 wire wheels R. M.)..835 7 Spt Touring. .4,300| neau cowl)....4,500 Rapes 
Coupe 2,995|7 Sedan 3145 OF. W.) ..... 825 ‘on. Coupe (5 » Coupe | 4,400 5 Sedan . 4,600 PIERCE ARROW—54. 137 W. B. 
Stan. Phaeton.2,995'5 Spt. Phaeton. .3,245 2-4 Coupe (R.S.) cla sient 4 Town Sedan '7 Sedan 4,700 5 Club _./5 Club Sedan 
Spec Sedan. .3,045 7 Imperi 3,295 ‘5 Vy i. ene R M spe 15 (2 or 3 win.) .4,500:7 Limousine ....4,900 Brougham 2,850 4 Tourer 
Town Sedan. .3.09 4 W. Phaeton.3,495 R. M) 83 4Con. Couve (5 LINCOLN—12-cyl. 145 W. B. 5 Sedan > OBS » Club Ber e 
5 Spec. Phaeton. 3.095 2-4 Coupe (R.S.) wood whee! i ; Custom Models 4 Coupe . 2,985) 4 Spt. Phaeton 
me Series 355 ) (5 wood wheels, R. M.) 395 7 Con. Road. (R.S.) {5 Con. Sedan 4 Con. Coupe en, eens 
CADILLAC =v-8. Sorts ae & 110 W. B. R. M) 835 2-4 Cx teen ta " Le Baron 4,600, (Dietrich) 6,400 Roadster 3,100 
§ Sedan 3 n | 4.095 5 Sedan (5 Dem wire wheels, 2 2 Coupe |5 Spt. Berline, PIERCE ARROW—5i—112 W. B. 
5 Town Coupe ! 4.245 wood wheels, F. W [25 « — : 5,000 . Dietr ich 6,500 7 Sedan 3,185 7 En. Dr 
( ce ns "045 R. M.) - 845 2-4 Co Youpe (6 Coupe (R.S.) }2Spt. Roadster, 7 Tourer ./....3/450! Limousine ....3,450 
ores: - A208 5 Seaan (6 wise | Wood whet ? Dietrich 5,150, Murphy . + 6,800 Pamact \RROW 5 137 WwW. B 
CADILLAC—V-12 . 2. & soe oe | 25 | oak 5.1001. Willosgniee — 5 Club Sedan ...3,950 
—Vv- 3 - 5Sedan (5 wire udkins 5,10 Willoughby SORT ee eateas S arena $95 
Fisher Bodies vheels, 1 F 2Coupe (R.S.) 17 Brougham 5 ae wpeme 5 Chae B srline 130 
2 Coupe .» »+3,495!2 Roadster 3,595 WwW.) 859.5 Judkins 5,350! Brunn 7.0c0 Ge ao : Sot. Guastnn Aine 
5 Stan. Sedan ..3,595\2 Con. Coupe ...3,645 DODGE—38-Cyl. 122 W. B, 5 Berline, _,_,_/5 Cabriolet (N.C 4 Ban C seamed ;Con. Sedan... 4.250 
CADILLAC—V-12. Series 330 B. 140 W. B. D. K. Models 7 pudkins 9,700; or S.C.) Roadster 3,900 
Fisher Bodies 2-4 Coupe (R.S.) 2-4 Coupe (R.S 7 Limousine, | Bruno ooo %sa00 z a . we > wr 
§ Coupe 3,695! 7 Sedar 3.845 wood wheels, (6 wood wheels, _ Willoughby 5,900 5 Town Cabriolet E PIERCE ee 112 W. B. 
5 Stan. Phaeton.3.695.5Spt. Phaeton 3.945 R M.) 1.115 2 FPF. W.) 150 5 Con. Victoria, | (Le Baron) 7,400 7 Sédan Dr 
5Spec. Sedan _ .3,745/7 Imperial .. 3,995 2-4 Coupe 4 s.) 5 Sedan (6 Dem Waterhouse 5,900 7 Tourer -imousine 4,250 
5 Town Sedan .3.7955 A. W. Phaeton.4,195 ‘5 Wire wheels, wood wheels, MARMON--8-125. 125 W. B. PIERCE ARROW — 142 W. B. 
5 Spec. Phateon.3,795 R B. ) 1.115! 2 PF. W.) 1,180 : Standard Models 5 Sedan ...4,295 5 Club Berline 1,600 
, ae ere a : 5 Sedan (5 Dem. 15 Sed (6 wire 5 Sedan (5 wire 2 Con. Coupe (5 5 Club Sed 1.100 
CADILLAC—V-12. Series 330 B. 140 W. B. wood wheels, | wheels, 2 F. P whee!s) ....1,395| wire wheels). .1,445 , as = LOW—5: “7 W. B 
ae Wlestwoed Bodies oe . R. M.) Ae Re ee : 1,180 2 Coupe (R.S.) (5 } eal : IER( E ARI 0 ae. ee 7 — 
sean 4,095'5 Town Cabriol..4,795 5 Sedan (5 wire 2-4 Con. Coupe..1,185 wire wheels). .1,395 ee | Simaanaine 1 
Bey 1 Co 4,095 7 Town Cabriol..4,945 | wheels, R.M.).1,145, 5 Coupe (6 wire MARMON—8-1%5. 125 W. B. Limousine 1,800 
a edan 4.245 7Lim. Brough...4,945 5 Coupe (5 wire | wheels, 2F.W.) 1,180 De Luxe Models PLYMOUTH—1i-cyl. 112 W. B 
Limousine 4,445 whee R.M.}.1,145! 5 Coupe (6 wood 5 Sedan (6 wire 2Con. Cou (6 Buss. Roadster ,.495 t-dr. 3 win. Sedan 635 
CADILLAC—V-16. Series 452 B. 143 W. B, 2-4 Coupe (R.S.) wheels, 2F.W.) 1,180 wheel 1,545 wire wheels)..1,595 Buss. Coupe 565 Con. Coupe ., -645 
Fisher Bodies 6 wire wheels, 2-4 Con. Coupe (6 2 Coupe (R.S.) (6 | Spt. Roadster 7 Sedan (121-in 
2 Coupe 4,495'2 Roadster 5 2. W.) 1,150 wire or wood wire wheels). .1,545 (R. 8.) 595; W. B.) ..ccee- 72 
$Stan. Ss 4, ” Con ee heels, 2F.W.) 1,2 MARMON—1l6-Cyl. 143 W. B Spt. Phaet 5 Con. Sedan 785 
an Sedan 595!2 Con. Coupe ...4,645 wheels, 2F.W.) 1,220 _ MAR. N-—-16-Cyl. 5 ° . Spt naeton 5 i pede 785 
. ; Si eee ESSEX—6-cyl. 113 W. B, 5 Sedan ........5,700;2 Con. Coupe 5,850 Coupe (R. S.)...610 
CADILLAC—Y\V -16. Series 452 B. 149 W. B. piecing Coupe...695 4 Coune 45 2 Coupe (R. S.).5,700'7 Sedan 5.990 es ‘ aie 
Fisher Bodies ; | 695.4 145 2 Coupe | :700'7 S ; 90 PLYMOUTH—4-cy!. *170 0. A, 
tan Phate aaa ea oe , Coach 705\Standard Sedan 77> 52-dr. Coupe 5,800 5 Con Sedan 5,950 Thrift Models 
»Stan Phateon.4,695'5 Spt Phaeton. 4,945 Town Sedan 745'Special C 795 5 Cl. Cpl. Sedan 5.800'7 Limousine 3.100 5 ROUTE ROSON = 
5 Spec. Pheaton.4,795'5 A. W. Phaeton.5.195 on eee ir eee) goat | NASH BIG SIX— lew. Bo OD arar. Sedan... .495'5 4-dr. Sedan 15 
CADILLAC—V-16. Series 452 B. 149 W. B. FORD—V-8. 10612 W. B. SCOUPE ..06sc000 177/5 Sedan 4-dr 840 , PONTIAC—6 cyl. 114 W. B. 
- Fleetwood Bodies. Roadster ..écees 460'De L. Coupe 575 4 Coupe ; 25|4 Con. Roadster .895 < 9 — . pen > oe ne 
Sedan §,095}5 Town Cabriol...5,795 Coupe ......... 49C' Fordor Sedan 590 5 Town Sedan 5 Con. Sedan a6 edan ....64) <Con. Coupe 
5 Town Coupe..5,095|7 Town Cabriol...5,945 Phaeton ......... 495\Victoria ....... 600 4-door ........ 825| 2-door . _..935 4#Coupe (R.S.)...715'5 Custom Sedan 
i Sedan 5,245.7 Lim. Brough..5,945 Tudor Sedan .-500 Cabriolet 7 .610 NASH STANDARD Secon ts Ww. B. PONTIAC—V-8. 117 W. B. 
7 Limousine ....5,445 De L. Roadster. .500'De L. Fordor 2 Coupe Sebadea .965|5 Sedan 4-dr. 1,015 2Stan. Coupe 845 Con. Coupe 945 
CHEVROL ET—6-cyl. 109 W. B Sport Coupe 535; Sedan 645 4 Coupe ........ 1,015.4 Con Roadster .1,055 2Dr, Sedan ...845!4 Dr. Sedan ..... 945 
Roadster 445 De Luxe Coach ~_ J Phaeton. .545 Con. Sedan 650 5 Con. Sedan 4 Coupe (R.S.).,.925'Custom Sedan ..1,025 
Sport Ri oadster. .485 Spo ae Je L. Tudor 2-door 1,095 > ; ‘ . 
Standard Coupe, 4908 Ceupe 5 “Sedan . ss 550 NASH SPECIAL TWIN IGNITION EIGHT REO wae ——— W. B. 
Coupe (5 win.)...490'Sedan ....... =) FORD— 4-eyl. 106'> W. B. i28 W. B. 5 St Sed 7 oon se nvertit 
Phaeton danieintetice et = Roadster ....... 410'De L. Coupe 595 2 Coupe .1,270'5 Sedan 4-dr....1.320 pA. an Sedan 995 Stan. Cc onver tible ch 
oach 495 Special Sedan an Coupe 440 Fordor Sedan 540 4 Coupe on oe 320 5 Victoria 1.395 2upe 995 Coupe eiceeaneee 
Je Luxe Coupe...510:Landau Phaeton. 625 oe ton . 445 Victoria 550 4#4Con. Road. ..1,395 5 Con Sedan +a eee REO—6-21. G-eyt. 123 W. B. 
1 2 aay Bye: udor Sedan 450 Cabriolet ....... 560 4-door 475 » Sedan » 895 
2B CBE YSLER om 26 8. 8. De L. Roadster .450 De L. Fordor NASH ADVANCED TWIN IGNITION “8” REO—8-21. &-cyl. 121 W. B 
2 us Coupe ia 0 Se dan, x >» wire or Spt. Coupe 485 Sedan 595 133 W. B. - adkoee . 1.195 3 - . . 
: ed 7 Pega ats te, = a 895 Del. Phaeton 495 Con. Sedan 600 5 Sedan 4-dr. 1,595) 5 Victoria 1,785 > “is 9 
- wheel 865 SPHAstgH 19 De. _L. Tudor 4Coupe ...... 1,695'5 Con. Sedan REO— . 8-cyt. 5 OW. OB. 
2-4 Roadster ) wire wheels 915 edan 500 4 Con Roadster 1,795! 4-door 1,875 COUPE .....65, 1,565;Sedan ...... 1,565 
(R Ss.) 5 wire or 2-4Con Coupe, FRANKLIN—6-cyl. 132 W. B NASH AMBASSADOR TWIN IGNITION “8” Victoria 1,565 
ood wheels., 55 RS. & wire or a “percharger Airman 142 W. B. REO ROYALE—S8-cyl. 131 W. B. 
ar Coupe (R.8.) _ wood wheels ..935 Coupe z50|Vietoria Brougm.2,350 2 Sedan 4-dr....1,855)7 Sedan 1,955 Sedan Victoria. 1,985'Coupe ..........1,985 
Faced or ee 5 Con. Sedan, 6 5 Sedan 2. "350 Speedster es 2" 450 6 Brougham meal? Limousine 2,055 REO ROYALE—8 cyl. 135 W. B. 
5; wire or wood = Cen. Coupe 2.208'¢° Sagan. 57.,.7,457- “S7C008- «esse pre , Sedan 2.445'Con. Coupe 2,445 
| wheels 1,125 Club Sedan 2,300 Limousine .,,,,.2,600 ‘(Recent price changes in bold face) GOMES seccens 2,445} 









iniquitious ‘dissemination. Eighty- 
five per cent. of the 3,490,000 com- 
mercial vehicles in use are owner 
operated, The tax, therefore, im- 
poses on a motor truck operator 
what is virtually an occupational 
tax, something which the United 
States does not impose on any other 
business or profession. 

“The tax of 1 per cent, on repair 
parts, accessories and tires, as pro- 
posed in the House bill, is particu- 
lary objectionable, for it is a tax 
on the misfortune of the user, It 
|punishes the farmer or workman 
i} because he has the misfortune to 
blow out a tire, break an axle or 
smash a fender.” 


FEDERAL SCREW WORKS 


New York, April 18—The New 
York Stock Exchange committee on 
securities has received notice from 
Federal Screw Works of proposed 
increase of authorized common 
stock to 250,000 shares from 200,000 


shares. 


| 
| 
| 





FORD OF FRANCE 
Paris, April 18—French Ford re- 
ports net profits during 1931 
amounted to 15,000,000 francs, com- 
pared with 35,000,000 francs in 1930, 













ROCKNE—6-65. 6-cyl. 110 W. B. 
Standard Models 


SCOURS cocseces 585! 5 Sedan aoe Ve 
Coach ..........595/ Conv. Roadster 675 
4Coupe ........ 620: Conv. Sedan 695 
ROCKNE—6-65. 6-cyl. 110 W. B. 
De Luxe Models 
SQORRS cccioccis 630| 5 Sedan ; 680 
COBGR cccccccce 640| Conv. Roadster 720 
4 Coupe ....... 665: Conv Sedan ..... 740 
ROCKNE—6-75. 6-cyl. 114 W. B. 
Standard Models. 
BEOUOO svccscns 685| Conv. Roadster 775 
CORE taacaecee 720 Conv. Sedan 795 
SROGRR sisccces 735 
ROCKNE—6-75. 6-cyl. 114 W. B. 


De Luxe Models. 








DO oc csetccs 730|Conv. Roadster ..820 
4 ‘Soe Sanh n 765|Conv. Sedan 840 
5 Sedan ..... . 780 
STUDEBAKE =o 117 W. B. 
2 Coupe . 840\/4 Regal Coupe 995 
4 Coupe : 890 5 Regal St. Regis 
5 St. Regis | Brougham 1,026 
Brougham 9155 Regal Sedan.. 1,020 
5 Sedan .. ...915/4 Regal Con 
4Con. Roadster..915 Roadster 1,020 
2 Regal Coupe... .945'5 Regal Con 
5Con Sedan 985| Sedan ...... 1,090 
STUDEBAKER—%8-cyl. 117 W. B 
Dictator Models 
2 Coupe 980.4 Regal Coupe.. .1,135 
4 Coupe 1,030'5 Regal St. Regis 
5 St. Regis | Brougham ....1,155 
Brougham 1,050.5 Regal Sedan...1,155 
5 Sedan cs 1,050 4 Regal Con. 
4Con. Roadstr.1,050' Roadster 1,155 
2 Regal Coupe. .1,0855 Regal Con 
5 Con. Sedan 1,125! Sedan 1,230 
STUDEBAKER—3-cyl. 125 W. B. 
Commander Models 
4 Coupe 1,350'5 Regal Sedan 1,550 
4Con. Roadstr.1,445!4 Regal Con 
5 Sedan 1,445 Roadster 1,550 
5 St. Regis 5 Con. Sedan 1,560 
Brougham 1,445'5 Regal Con 
4 Regal Coupe. .1,455 Sedan 1,665 
>» Re gal St. Regis 
Frougham . 1,550 
STUDEBAKER—5-cyl. 155 W. B 
President Models 
4 Coupe 1,690'4 State Con 
5St Regis Roadster 1,855 
Brougham 1,750'5 Con Sedan... .1,880 
5 Sedan ..1,750'7 Sedan a 1,890 
4Con. Roadstr.1,750'5 State Con 
4 State Coupe...1,795; Sedan 1,985 
5 State St. Regis 7 Limousine ....1,990 
Brougham 1,855'7 State Sedan... 1,995 
5 State Sedan 1.855 7 State Limous. .2,095 
STUTZ—6-cy yl 127'2 W. B. 
LAA Series 
) Sedan ........),620,2 Coupe ee 
§ COUDE .ccceoces 1.620'Club Sedan.....1,620 
STUTZ—8-cy!. 13442 W. B. 
SV-16 Standard 
5 Coupe 2,695'2 Coupe eee + aee0n 
5 Sedan 2°995 Club Sedan .... 3,095 
STUTZ—8-cyl. 13442 W. B. 
SV-16 Custom 
Cabriolet Coupe 3,345,;4 Speedster 
: Speedster . 3,495 (Tonneau 
Torpedo Speed- Cowl) 3,795 
ster 3,595 
STUTZ—8-cyl. 145 W. B. 
SV-16 Custom, 
7 Sedan 3,895|7 Limousine ....3,995 
7 Speedster 3.895!Cab. Coupe . 3,995 
5 Sedan .3.895'5 Con. Sedan 4,395 
STUTZ—8-cy!. 13412 W. B, 
DV-32 
5 Ccupe 3,695,2 Speedster 4,495 
,. er )» Bearcat ~ ++ 4,695 
2 Coupe 3.995 4 Speedster (Ton- 
Club Sedan .4,095 neau Cowl) 4,795 
Cab. Coupe 4.345 
STUTZ—s-cyl. 145 W. B. 
DV-32 
5 Sedan 4,895'7 Limousine 4,995 
7 Speedster . .4,895'Cab. Coupe 4,995 
> Sedan .4 895 5 Con. Sedan 5,395 
STUTZ—8-cyl. DV-32. 116 W. B. 
Super Bearcat i 5.895 
WILLYS-OVERL AND—6 on ‘113 WwW. B. 
Model 6-90 
2 Roadster ..... 415.4De L. Roadster 595 
ZCOUPE ..ceeeeesd 530/5 Sedan .. 610 
5 Coach .. 4530/5 Sp. Sedan . 630 
4 Coupe (R.S.)..560'5 Cust. Victoria. 64% 
5 Cust. Sedan . 60 
WILLYS-OVERLAND—8 cyl. 121 W. B. 
Model 8-88 
2 Roadster ...... 730|Spl. Sedan . 855 
2 Coupe 7804 De L. Roadster 1010 
ECOUPE ..ceccee 8105 Custom Sedan. 1030 
§ Sedan ....seses $30: Cust. Victoria.. .1030 
WILLYS KNIGHT—6 cyl, 113 W. B 
Model 95 
2 Coupe 745, 4 Coupe . Th 
SCoach  .....ee- 745| 5 Sedan +. se 
WILLYS KNIGHT—6 cyl. 123 W. B 
Model 66 D. 
4 Vic. Custom 5 Cust. Sedan. . .1,295 
COUNe cecsece 1,145) 
*Over-all length of chassis insterd : 
wheel base. 











Spiral Bevel Gear Generator 


(Continued from Page 8) 


set of gears for each of these oper- until the pumps have built up suf- 


ations is furnished with 
chine. the cutter and to lubricate the en- 
7 , jtire machine. Should the oil sup- 
The work head is solidly bolted tO) ply become low, the same mechan- 
a large sliding carriage, which moves |jsm will stop the machine. This 
on straight ways at right angles to|does not prevent jogging the ma- 
the root line of the gear being cut. |chine when setting up, asan across- 
The carriage is held in close align- 
ment by large gibs, which are ad- | Purpose. 
justable for taking up wear. The The machine is driven by a com- 
straight-line movement of the work, | pact Gleason coupled spiral bevel 
which is a new feature of this type |motor drive. An N. E. M. A. 3-horse 
of generator, is a distinct advan-|Ppower, 1,800 ‘or 1,500) revolutions 
tage, as the work may be moved | per minute motor is required for the 
move rapidly into and away from |drive and may be furnished by the 
the cutter, thereby reducing ma-|customer or purchased with the 
terially the time required for index- |machine. The *,-horse power motor 


ing. A large hand wheel is pro-j|for the lubricating and cutting oil 
vided to move the entire unit for|pumps is furnished with the ma- 
chucking or removing the work or/chine. A magnetic controller and 


for inspecting for | push button with stop, start and jog 
size and finish positions are used for the main 
The work spindle is of large diam-|drive. An overload relay protects 
eter, giving greater bearing area,|the machine from being damaged if 
and at the same time allowing a/the cutter is overloaded. All of this 
choice of bore sizes to accommodate | electrical equipment except a port- 
large pinion shanks, The design of |able switch button. is built into the 

the spindle has been improved to! machine. 
permit mounting the work nearer The following equipment is fur- 
the spindle bearings, greatly reduc- - 
ing the overhang between the gear 
blank and spindle bearing. 
The design of the cutter cradle 
unit is completely new. The main 
support is furnished by a circular | 
housing, which is bolted directly to 
the frame. The cradle is of full 
circular type. and is thus held with | 
the same rigidity in all positions of 
the generating roll. The drive to 
the cutter spindle is positive, with | 
no sliding shafts. Adjustments are | 
provided for setting the cutter for | 
the spiral angle of the gear to be| 
cut and for taking up cutter wear. | 
In addition. the cutter is adjustable | 
angularly in two different planes. | 
These latter adjustments provide 2} 
means of altering the tooth sible (0 | 
| 


the first tooth 


as desired, and make it possible to 
use one cutter for a variety of jobs. 
The entire construction is very 
sturdy and compact, and is designed 
to provide a rigid support for the 
cutter spindle and cutter. 


A 42-inch, 300-tooth dividing | 
wheel controis the generating mo- 
tion of the cutter cradle. This wheel 


is of the split type. and to insure 
extreme accuracy, is hobbed in 
place. It is first rough hobbked in 
the usual manner, then several] light 
finishing cuts are taken, the two} 
parts being shifted until the re- 
quired accuracy is obtained. | 

The cutter spindle is mounted on 


matched pre-loaded bearings to | 
eliminate radial and axial cdeflec- 
tion. The direction of rotation ot 


spindle is easily changed | 
hand of cutter by 


the cutter 
for the cprosite 
means of clutch controlled 
conveniently located lever. 
sure concentricity, the 
spindle is ground with the spindle 
mounted on its own housing. | 
The indexing and reversing 
mechanisms are in an easily accessi- | 
ble location and are provided with 
hydraulic dampeners to enable them 
to operate quietly and smoothly 
even at extremely high speeds. 
These machines have been designed 
so that both the indexing and re- 


; lion people have 
versing operations are effected with- 


out noise or vibration. :] , P 
The number of teeth to be cut is snowrooms. 
controlled by easily accessible in- 


dex change gears which are con- | 
stantly under motion as they func- 
tion in the generating train. This} 
arrangement provided a large final 
reduction, which gives accurate 
control of the generating motion 

A large index wheel controls the 
work during the indexing and cut- | 
ting operations. This wheel is of 


the split-type, and is hobbed in 
place, each half being shifted be- 
tween cuts until the required ac- 
curacy is obtained. 
Most of the machine is auto- 
matically lubricated. Parts not 
supplied by the automatic system The Plymouth 


are lubricated with a manually op- 
erated plunger system. Both sys- 
tems are equipped with filters 
which insure pure oil. 

The cutting oil or coolant pump 
has a capacity of five gallons per 
minute. Both cutting and lubri- 
cating oi] pumps are of the geared- | 


type. A generous size chip pocket 
is provided in the frame of the 
machine, where the chips are 


drained of coolant, and from which 
they may be easily removed. 

When starting the machine, the 
main-drive motor will not operate 





the ma-|ficient pressure to supply coolant to 


nished with the No. 16 spiral bevel 
gear generator: 


| ; 
|truing cutter, cabinet for loose parts, | 


lset of feed 


'NEW JERSEY FORD 


change gears. 





ithe-line switch is provided for this |} 


Edgewater, N. J., April 18.—It was 
learned last night that the Edge- 


| water plant of the Ford Motor Com- 
}pany will be in full operation by an- 
|other thirty days. The flow of ma- 
terials from the Detroit plant at 
|present is rather slow, and employ- 
}ees are working on a staggered plan. 





|As far as can be learned the only | 


;cars being assembled at present are 
four-cylinder models. but daily ship- 
;ments of parts from the main plant, 
it is believed, soon will result in an 
increased schedule 

Motors are the main item in need 
to start a steady flow of the new 
|V-8 models, for which there is said 
ito be a demand similar to that ex- 
|perienced when the Model A car 
was brought out several years ago 





PLANT AWAITS PARTS 
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USED CAR MANAGERS 


|New Dealers 


cea, utter. length a cae * IN INDIANAPOLIS 

‘Ss. Cc ¢ =: » 
pool beck: sof ewer epcea|| Appointed | — PLAN ORGANIZATION 
change gears, necessary wrenches i | ee 
and screw drivers; indicator for 





WASHINGTON 


(Cont: c 9gee@ 1) 
Nash—Frank Brotherton, ean Cemn: Page: 


Walla | 


Walla; R. N. Wickett, Inc., Everett; | tire uscd car stoci, listing the num- 
Hanson Auto Company, Kirkland. | por of cach maxe end model car on 
WEST VIRGINIA jhand and the price being acked. 


Willys-Overland—Centr: Service | ; 
Villys-Overland—Central Service These figures would in turn be tabu- 


{ 


| Stat-on, Newell. te ai lated by the trade association to 
res WISCONSIN 4 show the number of cach car on 
Nash — Delavan Nesn Compeny,| hand and the price ranve which in 
| Delavan. f turn would be compared wiih 
Willys - Overland Independent | standard used car price guides as 
Motor Sales, Appleton; Poad Broih- | 4 means of assisting sales executives 
bones Mineral Point; Davis & Bar-|in determining what cars are not 
| nard, Spring Green moving and wivat the averaze price 
| WILLYS-OVERLAND ADDS might be. 
| SEVERAL NEW DEALERS It' is felt that once the or: aniza- 
tion is operative, much bencticial 


Toledo, O., April 18.—H. B. Harper. 
| Vice-president in charge of sales of 
|the Willys-Overland Company, an- 


work can be accomplished 


LEE & BOWMAN JOINS 


;nounces that 272 new dealer con-| T ANGE _.WAG mn 
|tracts and 1,400 associated service . BAST Cae sae NG. 
dealers have been signed since the| East Orange, N. J., April 18.—Wil- 


Abrams, sales manager of 


1932 line was introduced in January.| iam 1. 


More than seventy-five dealer ap- |}East Orange-Nash, Inc., announces 
| plications are now pending, Mr./the addition to the sales stafi of 
Harper said, with evidence point- | Lee L. Bowman of South Orange, for 
ing to approximately 1,000 new ac-|four years Nash dealer in Soutk 


counts within the next five months. |Orange and Maplewood 


A MILLION PEOPLE 


RUSHED 


Since the dramatic announcement of the 


New 1932 Plymouth, more than a mil- 


made tracks to Chrysler 


lymouth advertising 


brought them in. Chrysler advertising 
brought them in. Two big campaigns of ad- 
vertising — with double-barreled results. 

You can readily see the great advantages 
of the Chrysler franchise. Two sources of 


volume—both sources spell big volume. 


interest helps Ch rysler 


and the Chrysler interest helps Plymouth. 


It works both ways. 


TO CHRYSLER 
- SHOWROOMS 


It's the greatest dealer franchise in the 
business—bar none. The Chrysler line 
gives you 19 models in four different 
chassis sizes, listing all the way from 
$885 to $3595. And Plymouth is the 
outstanding car of the “Big Three” in 
the lowest-priced field. 

Sure, we’re signing new dealers—and 
the best dealers. The woods are full of 
dealers who know a good thing when 
they see it, and want to better them- 
selves. How about you? Just write to 


J. W. Frazer, Sales Manager .. . 


CHRYSLER SALES CORPORATION, DETROIT 


YOU'LL BE HAPPIER WITH CHRYSLER 









/ 




























































AUTOMOTIVE ‘DAILY, NEWS, TUESDAY; APRIL 19,):1982; 


Right up on TOP 






in the home of the industry 


First in sales in their price class in the entire 


State of Michigan for first three months of 1932 


7. motor car buyers of Michigan 
should be at least as value-wise as any 
in the World when it comes to choosing 
automobiles. 


They live in the very home of the industry. 
They have every opportunity to compare 
and appraise at first hand. Many of them 
know cars right down to the actual specifi- 
cations that go into steel and nickel and 
leather and glass. 


Look at Hudson and Essex 
Michigan Registrations in 1932 


Official registrations for the entire State of 
Michigan for the first three months of the 
year show Hudson and Essex in first posi- 
tion in their price class — 


They show Hudson and Essex getting 17% 
of all sales in this field against 14.5% last 
year —a definite, growing preference for 
these Pacemaking automobiles. 


HUDSON and ESSEX 


And they show Hudson-Essex is second 
place in the entire industry, exceeded only 
by one of the two lowest priced cars. 


A RISE FROM FOURTH PLACE AMONG 
ALL CARS FOR THE CORRESPONDING 
PERIOD IN 1931 TO SECOND IN 1932. 


Such a sweeping public preference in such 
a wide and wise market is a tribute to 
the fine qualities and extraordinary values 
with which these two beautiful Pacemaking 
cars appealto car buyers everywhere today. 


It is a further tribute, in these times, to the 
alertness, the enterprise and the aggressive 
merchandising activities of the Michigan 
group of the Pacemaking Hudson and 
Essex Selling Organization. 


It is even more than a record of actual 
achievement and definite promise. It’s 
Hudson and Essex SETTING THE PACE! 


HupsoN Motor CAR COMPANY, DETROIT, MICHIGAN 









